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LEGISLATIVE MILLS 
START GRINDING 


Solons in Various States Offer Bills 
for Further Regulating Insurance 
Affairs 


TREND AWAY FROM RADICALISM 


State Regulation of Rates Idea Spreads 
—Washington Proposes Sweep- 
ing Changes 


With the legislatures of many of the 
States in session, the introduction of 
new measures of all kinds is under full 
headway, insurance coming in for its 
share, and a little more, of attention. 

Generally speaking, the bills submit- 
ted throughout the country thus far are 
not as radical as those proposed last 
year and in 1913, though in some cases, 
Washington, for example, a bill has 
been offered to repeal “all existing 
laws” relating to insurance, and create 
an entire new code. 

“Bleeding Kansas” Defiant 

“Bleeding Kansas” does not feel any 
more kindly toward fire insurance com- 
panies than it did in days-gone-by, 
though its attitude of hospitality can- 
not be on the score of “extortionate 
rates,” the record of the State for a 
long series of years, proving anything 
but profitable to many of the compa- 
nies represented within its borders. 

Missouri’s only measure offered thus 
far dealing with imsurance concerns, 
provides for the creation of a State 
fire marshall along the lines of the 
model measure prepared by the Na- 
tional Board of Fire Underwriters. The 
formation of such an Office, if filled by 
a zealous and competent person, would 
tend markedly toward reducing the fire 
loss of the commonwealth, to the dis- 
tinct gain of its property owners. 

Watching Illinois 

Attention is fochssed on Illinois at 
the présent time, underwriters being 
anxious to learn the attitude of Gov- 
ernor Dunn and the legislators toward 
the radical opinions expressed by Su- 
perintendent of Insurance Potts. The 
latter is rabidly opposed to existing un- 
derwriting practices, and _ strongly 
favors the embarkation of the ‘State 
into the fire insurance business. That 
the hard-headed law-makers of Illinois 
are prepared to accept Mr. Potts’ views 
is hardly conceivable. No measure 
dealing with insurance interests has 
yet appeared at Springfield. It is 
expected that some will be offered later 
in the session. 

Valued Policy Bill in Montana 

A valued policy bill affecting real 
property only, is proposed in Montana, 
the only insurance measure of any kind 
that has appeared thus far. 

State Board for Nebraska 

Regulation of fire insurance rates 
through the medium of a State Board 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


An agent who delivers the best indemnity in the 
market, at the same price as other kinds not so 
sure in event of calamity, is in a position to 
attract, retain, and increase the business of his 
office. THINK IT OVER. 

















North British 
and Mercantile 
Entered United States Insurance Co. 


1866 


Established 1809 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 
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Automobile Liability and Property Damage 
Workmen’s Compensation 
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SWEEPING STUDY OF 
INSURANCE SELLING 


Equitable to Make Country-Wide Scien- 
tific Search for Facts About 
Salesmanship 


DISCUSSION IN ATLANTIC CITY 


General Agents Are Behind Mcvement 
for Systematic Compilation of 
Statistics About Producers 


Growing out of the meeting in At- 
lantic City this month of the general 
agents of the Equitable Life Assurance 
Society is a sweeping country-wide 
movement for an erudite and compre- 
hensive study of the Science of Sales- 
manship. The entire discussion at the 
Atlantic City meeting was based on 
agency work, development and results. 
It was decided to prosecute the study 
of this question in a systematic way. 
Columns are being written about the 
psychology of salesmanship, and agents 
everywhere are telling their personal 
experience, but no one seems to be 
collecting this data and analyzing it in 
a big, general way. This is what will 
now be done. The following is a sam- 
ple of some questions that will be in- 
vestigated: 

What are the real qualifications of a 
life insurance salesman? 

Who produces the greatest results: 
A married man or a single man? 

At what age does experience show 
that an agent does his best work? 

What is the experience with men 
who change companies? 

What is the best time of day to write 
a man? 

What effect do drinking and smoking 
have on an agent? 

What does psychology in soliciting 
really mean? 

Data can be collected on all these 
points, and many others. The experi- 
ences of thousands of life insurance 
men, carefully and intelligently studied 
and digested, must result in positive 
information that will be of benefit to 
every company superintendent of agents 
and to every general agent in America. 





ASKS RECEIVER 


A receiver for the Reliable Life Se- 
curities Company of New York and 
a judgment for $3,000 against that 
‘company, are asked by Francis I. Gal- 
braith in a suit filed in the Superior 
Court of Indianapolis. Galbraith avers 
that President Miller, of Philadelphia, 
induced him to buy 100 shares of stock 
for $2,250, which he alleges was too 
much to pay 


BANQUET OF MERRILL MEN 


The F. A. G. Merrill general agency 
of the State Mutual Life in Buffalo, 
wrote $1,000,000 during 1914. 

The event was celebrated by a ban- 
quet held in Buffalo. Mr. Merrill came 
to Buffalo from Cleveland in 1903. At 
the banquet the principal speaker was 
D. W. Carter. Another speaker was 
E. F. Folsom, general agent in Indian- 
apolis. The banquet was held at the 
Ellicott Club. 
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COL. GREEN OF TEXAS HERE 


PROUD OF HIS’ SON 





MIGHTY 


A. A. Jr., Leaves Princeton and Writes 
$400,000 During First Year for 
Manhattan. 

Every year for ever so many years 
Colonel A. A. Green, of A. A. Green & 
Co., general agents in Texas of the 
Manhattan Life, has been coming to 
New York and he is now in this city 
visiting the home office. 

A Life Man Since 1886 

Colonel Green is about as well-known 
as any life insurance man in the State, 
and he has been insuring people since 
back in 1886, when he was an agent 
of the Equitable. In 1907 he joined the 
Manhattan Life’s forces, and he has 
about $12,000,000 insurance in force at 
the present time. He has one of those 
big, cheerful personalities which, with 
the aid of a repertoire of funny stories 
about as large as Irvin Cobb’s, makes 
him a welcome visitor across every 
threshold from the Y. M. C. A., of El 
Paso, to the Elks Club, of Beaumont 
and that’s some variety. 

Upon the present occasion Colonel 
Green is more interested in the 
achievements of his son, A. A. Green, 
Jr., than in anything else. A. A. Jr., 
went to Georgia Tech, then to Suawnee 
and finally to Princeton, being on the 
*varsity football team at the two form- 
er colleges. Something over a year ago 
he returned to Dallas and went with 
the Manlrattan Life. He wrote more 
than $400,000 the first twelve months. 

“That boy has been in a life insur- 








ance atmosphere ever since he put on 
his first pair of knickers,” said the 
Colonel. “He was my chum and he got 
to have many of my ideas, so when it 
came to breaking him into the life in- 
surance game it wasn’t hard work; he 
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just came by naturally. 


His Idea of a Successful Agent 


Colonel Green’s idea of the success 
ful life insurance agent is the man 
who can beat about a circle; that is, 
call twice or more in the same com- 
muniti He is very proud of being 
able t d 1 t so of ork id 
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A MILLION PAID FOR 

C. C. Smith, general agent for the 
Jankers Life Company at Decatur, Il 
reports a million of business written 
and paid for by his agency in 1914. 
This fine record was made within the 
limits of twelve Illinois counties and 
stands as one of the big life insurance 
echievements of America for the vear 
1914 


WROTE $6,289,790 





Annual Report of Union Mutual Life 
Insurance Company of Port- 
land, Me. 





The sixty-fifth annual report of the 
Union Mutual Life of Portland, Me., 
showed that during 1914 the Company 
wrote on the paid-for basis 3,480 poli- 
cies, amounting to $6,289,790 insurance, 
making a total insurance in force of 
$65,420,684. Total payments to policy- 
holders since organization have been 
$52,212,750. During the year the Com- 
pany’s oldest policyholder died at the 
age of ninety-one, having been insured 
with the Company for forty seven and 
a half years. The Company’s net as- 
sets are $18,465,971. 

Regarding the Company’s _§invest- 
ments President Arthur L. Bates said 
in his annual report: 
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PEREZ HUFF’S RECORD 





Has Written in Excess of a Million a 
Year for Five Consecutive 
Years 


Perez F. Huff, of New York city, has 
written for the Union Central in the 
last five years insurance approximating 
from $4,000,000 to $5,000,000 His pr 
niums on personally reported new 
usiness for the Union Central during 
this time amount to about $150,000. 

In addition to his large business for 


} 


the Union Central Mr. Huff places sur- 
plus lines in other companies. This 
cord is a splendid one, as it does not 
nelude sub-standard business and is 
ten along clean, up-to-date lines. 


BIG INCREASE IN SURPLUS 








The Northwestern National Life of 
inne had a most prosperous 
: Insurance in force increased 7 
ver cent.: assets 9 per cent. The 
imount. apportioned for dividends to 


policyholders was 32 per cent. greater 
than in the previous vear, and, after 
etting aside the same, $50,000 wa 
placed in the contingent fund and $24 
000 added to the net surplus, thus mak- 
ing an increase of 23 per cent. in sur- 
plus and contingent funds over and 
above the amount apportioned for div- 
idends. 

The insurance in force is now over 
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sain GREAT SOUTHERN 


Oras bd 
OR Life Insurance Company 
BIG Fr.woatn 
TEXAS GREAT 


HOUSTON, TEXAS 
J. 3. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
GROSS ASSETS (paid-for basis) 


INSURANCE 
BEAUMONT» 


AUSTING 
SAN ANTONIOe 
eDELRIO 









Dec. 31, 1909 

$655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec.31, 1911 1,128,912.85 10,057,028.00 


Dec. 31, 1912 1,306,689.41 14,859,856.00 
Dec. 31, 1913 1,500,835.10 23,650,512.00 
Sept. 30, 1914 1,815,302.46 30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 











PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GKO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,304,385,035 


Satisfied Policyholders to the number of 13,073 (out of 45,862 per- 
sons applying) purchased additional insurance in 1913. 


Northwestern: Policies are easiest to sell and stay longest in force. 
Agents Protected by enforced No-Brokerage and Anti-Rebate Rules. 








It Will Pay You to Investigate 


Income Insurance Before Selecting Your Company 


‘‘Large Dividends ’’ 
Write to 
H. F. NORRIS aa Soe 


Superintendent of Agencies 


Milwaukee, Wisconsin 


Corporation Insurance 


Partnership Insurance Service Policy 

















Royal Life Insurance Company 


ALFRED CLOVER, President 


Industrial and Ordinary Policies 





Special confidential contracts for Superintendents, Assistant 
Superintendents and Agents in Indiana, Illinois, 
Iowa, Kansas, Kentucky, Michigan, Min- 
nesota, Ohio, and Wisconsin 


Now Organizing a Health and Accident Department 


Head Office 
108 S. La Salle Street, Chicago 








Excellent Opportunities For Good Men 





SALABLE 


1098 Drexel Building ° - 


HIGH COMMISSIONS 
LOW RATES 


SCRANTON LIFE INSURANCE COMPANY 


HOMER V. TOULON, Manager 


POLICIES 


PHILADELPHIA, PA. 








There Is No Life Insurance Company 
In America That 


HELPS ITS AGENTS 


MORE THAN THE 


Bankers Life Company 


DES MOINES, IOWA 
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Capital and Surplus Will Each Be 





Combined Assets of Southland Now 
More Than $1,600,000—Dividend 
of 6 Per Cent. 





The Southland Life, of Dallas, has 
voted to increase the capital stock of 
the Company to $400,000 and to take 
over the assets and business liabilities 
of the Sam Houston Life. Similar steps 
were taken by the stockholders of the 
Sam Houston Life. The name of the 
Southland will be retained. 


Combined Assets 


This gives the Southland Life com- 
bined assets of over $1,600,000. 
Insurance in force over..... $18,000,000 
And a yearly income of over 600,000 


Officers of the Southland 


The present officers of the South- 
land are: Jas. A. Stephenson, presi- 
dent; Harry L. Seay, vice-president 
and treasurer; L. Linzmeyer, vice- 
president and actuary; J. W. Hurst, 
secretary; Dr. J. S. Turner, medical 
director; Dr. W. A. Boyce, associate 
medical director. To these it is con- 
templated to add: A. S. Doerr as vice- 
president, and P. N. Thevenet, assist- 
ant secretary. 

The Southland Life has closed a suc- 
cessful year and progress is shown in 
every department. 


Southland Pays a Dividend 


The Southland has just paid a divi- 
dend of 6 per cent.; last year the divi- 
dend declared was 5 per cent. The 
achievements of the Company show 
that the management is careful and 
conservative. 

The Sam Houston Life has written a 
moderate volume of well selected busi- 
ness. Mr. Doerr, its president, is an 
executive of recognized ability and 
much business acumen. He recently 
completed his term of office as presi- 
dent of the Texas Life Convention. His 
connection with the Southland will 
therefore be an added factor in the 
upbuilding of the Company, while Mr. 
Thevenet will be hailed as an excellent 
office man. 

The general feeling is that the con- 
solidation is helpful to both policy- 
holders and stockholders. The bigger 
company is well equipped with execu- 
tive and producing talent, and will be 
an aggressive force to be reckoned 
with in Southwestern life insurance. 


BACK FROM FLORIDA 
Agency directors of the New York 
Life returned this week from Florida 
where they held a four days’ meeting. 
The figures for the year were read, al- 
lotments were made for 1915 business, 
and many addresses were delivered. 

The gathering was enthusiastic. 


The new policy contract of the State 
Mutual Life of Worcester, Mass., will 
be ready on February 1. It will pro- 
vide for disability benefits and the 
choice of automatic paid-up or auto- 
matic extended insurance. The inter- 
est on loans will be 6 per cent. 

The Company’s new dividend scale 
became operative January 1. This 
means in dollars and cents an addition- 
al distribution of about $250,000 over 
the total which would have been paid 
under its previous dividend formula, 
and in characteristic State Mutual 
fashion a]] policyholders will be bene- 
fited. 

In regard to the business done in 
1914, Edgar C. Fowler, Superintendent 
of Agencies, said to The Eastern Un- 
derwriter this week: 

“When viewed from all angles, we 
consider our 1914 results very satis- 
factory indeed. Including additions, 
etc., we paid for $20,300,652, a gain of 
$300,523 over 1913. There are many 
favorable features of our -year’s work, 
which wil! be touched upon by Presi- 
dent Wright in his annual report to 
policyholders, and, therefore, it seems 
inadvisable to say anything about them 
until after his report is published 
and is ready for distribution, other 
than we made substantial gains in all 
departments of the business. We look 
forward to the work of 1915 optimis- 
tically.” 





OLD DOMINION STOCK 





Officers of Company Say That There 
Was No Authority Given for 
Speculation 





In a circular to stockholders of the 
Old Dominion Life of Norfolk, the ex- 
ecutive committee of the Company, 
says regarding criticism of a stockhold- 
ers’ committee: 

“When the truth is known it will be 
shown that some of the men whose 
names appear in the letter of this com- 
mittee had speculated in the stock of 
the Company by entering into a deal 
with the agent to purchase stock, some 
as much as 200 shares at $20 per share, 
with an agreement with the agent that 
when the Company’s stock went to $25 
per share the agent was to resell this 
stock for the buyer at $25 per share; 
the suposition being that the original 
buyer would assist the agent in these 
sales by introducing him to his friends 
and neighbors, business acquaintances, 
the raise of five dollars to be split be- 
tween them. Neither the fiscal agent 
nor any of the officers of the Company 
had any knowledge of the deals. Such 
deals were purely personal between the 
buyer and the agent, and the agent had 
no power whatever to bind the Com- 
pany on such practices.” 


$300,000—Talks of Club Service 
Plan 





J. F. Egan and his associates who 
went with the Pioneer Life, of Kansas 
City, with a plan to acquire control of 
the Company, increase its capital and 
surplus and make other innovations, 
have terminated relations with the 
Pioneer. Mr. Egan and his associates 
now announce that they will go back 
to their original purpose and will or- 
ganize a new company, within the next 
three months, with a capital of $300,- 
000 and an equal amount of surplus. Its 
home office may be in Kansas City. 

While with the Pioneer Mr. Egan, 
who has for years studied the sociologi- 
cal side of life insurance, introduced a 
number of changes, including a com- 
plete revision of the Pioneer’s premi- 
um rates, policy forms and business 
plans generally. The leading innova- 
tion was the organization of policyhold- 
ers into social or welfare units, called 
clubs. This form of organization in- 
cluded a local premium collection sys- 
tem, primarily to handle that class of 
business written on the monthly pre- 
mium plan, but it provides for close 
local collections of all premiums. 


Serving Social Needs 

Aside from the close personal touch 
the Company would keep on all busi- 
ness, by means of its local organiza- 
tions, these clubs were designed to 
serve the social or other needs of pol- 
icyholders, composed of almost any 
body of insurable persons in any local- 
ity. The underlying thought was that 
thus, through its service features, the 
active co-operative influence of the pol- 
ieyholders would be brought to bear in 
company development. The agents 
were writing life insurance on its 
merits, just like agents of any other 
company, but their writing ability was 
immensely strengthened by the strong 
social and local appeal of the club fea- 
ture, plus the active and organized co- 
operation of policyholders with agents. 

In short, the proposition was that the 
invitation of the local policyholders to 
“Join our Club,” coupled with a reci- 
tation of its special advantages, was 
quite as effective in writing business 
as the invitation from the agent to 
“Sign this application.” Both together, 
as business getting instrumentalities 
were, at least theoretically, irresistible. 

Mr. Egan says that the sixty-day test 
that was given the club plan, was grati- 
fying. The test was limited to Kansas 
City and suburbs. The new company 
will employ the club plan. 

The medical section of the American 
Life Convention will meet at French 
Lick Springs on March 3, 4 and 5, 1915. 


METROPOLITAN FIGURES 


The Metropolitan Life’s assets 
on December 31, 1914, were $496,- 
862,770, an increase during the 
year of $49,033,541. The new insur- 
ance issued during the year was as 
follows: Industrial department, 
$237,098,457. Ordinary department, 
$203,499,340. Including revived and 
increases, the total insurance done 
for the year was $517,744,646. Out- 
standing insurance Dec. 31, 1914, 
$2,991,114,069.. The surplus in 1914 
was $31,138,945. The number of 
policies in force December 31, 1914, 
were 14,843,108. The gain in out- 


standing insurance for the year 
was $174,609,607. Truly a great 
record. 











The annual convention of the Met- 
ropolitan Life Insurance Company’s 
superintendents is being held in New 
York city this week. The convention 
opened on Thursday morning with a re- 
ception by the officers of the Company. 
This was followed by a business ses- 
sion and luncheon. On Friday there 
will be a business meeting in the Com- 
pany’s assembly room. On Friday night 
the visitors will be taken to see a per- 
formance of “Life” at the Manhattan 
Opera House. 

On Saturday there will be territorial 
meetings, at which superintendents wil] 
discuss problems in their respective 
fields. A banquet, which will be attend- 
ed by at least six hundred persons, will 
be held on Saturday night. 

On Wednesday night took place the 
annual dinner of the veterans’ associa- 
tion, attended by superintendents who 


have seen twenty-five years’ service 
with the Company. 
THE MASSACHUSETTS MUTUAL 


During the year 1914 the Massachu- 
setts Mutual paid for 17,514 policies of 
new insurance, amounting to $42,161,- 
912, distributed as follows: Whole life, 


$32,393,470; endowment, $3,171,966; 
term, $6,396,985; paid-up additions, 
$199,491. 

“This result,” says President Mce- 


Clench in his annual report, “is most 
gratifying in view of the somewhat un- 
settled conditions of general business, 
and especially in view of the profound 
disturbance occasioned by the war in 
Europe. The figures furnish convincing 
evidence of sustained and efficient work 
throughout the year by the field rep- 
resentatives.” 

The Company’s total assets are $81,- 
588,784; its surplus is $6,367,600. 

Dividends to policyholders 


gained 
$249,857. 
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We Will Teach You 


not only Life Insurance theory, but Life Insurance 


selling as well. You learn, work and earn. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 


Incorporated as a Stock Company by the State of New Jersey 


We Want Agents 








Home Office, NEWARK, N. J. 
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WILL ENTER FOUR STATES 


PENSION MUTUAL LIFE EXPANDS 





Assets Now $1,588,107—Company De- 
clined Plan to Write Health and 
Accident Insurance 





The annual report of. L. D. Wood, 
president of the Pension Mutual Life, 
of Pittsburgh, shows that in 1914 the 
Company’s assets increased from 
$713,035 to $1,588,107. It now has a 
reserve on outstanding policies of 
$386,437, and capital and surplus of 
$1,141,966. 

The Company is now licensed in 
Indiana and Pennsylvania and has ap: 
plied or will apply for admission to 
Maryland, New Jersey, Iilinois and 
Kentucky. During the past year it 
carefully investigated the question of 
writing personal health and accident 
insurance and turned down the propo- 
sition. 

During 1914 the capital stock of the 
Company was increased from $500,000 
to $1,000,000. This seemed justified 
by reason of the Company’s proposed 
engagement in the writing of single 
premium and group pension policies. 
Of this increase $339,950 has been is- 
sued, making the total outstanding 
capital at this time $839,950. 

The Company has $12,460,812 in 
force. This does not include about 
$1,250,000 written by the United Mutual 
Life Insurance Company which it con- 
tracted to a sum, and which is now 
in process of assimilation. 


THE KENTUCKY MERGER 


Reported From Louisville That Some 
Stockholders of Citizens National 
Are Dissatisfied 





It is expected that stockholders and 
policyholders of the Inter-Southern and 
Citizens National Life Insurance Com- 
panies will take action to prevent if 
possible the merger of the two com 
panies, unless the terms of the plan 
are clarified. It is asserted by the 
New York Commercial that $130,000 
of obligations exist against stock held 
by a syndicate of Citizens Life di- 
rectors headed by the president. It 
is further rumored that there was an 
agreement to pay $75,000 by officers 
of the Inter-Southern to W. H. Gregory 
president of the Central Lite of Lex- 
ington. 

The objectors desire to be assured 
that this money will not be taken from 
the assets of the proposed new com- 
pany. It is asserted that if the dis- 
satisfied stockholders are not numer- 
ous enough to prevent the ratification 
of the deal by the directors, suit will 
be brought to enjoin the new com- 
pany from paying the $130,000 for the 
syndicate which had secured its notes 
in banks with non-interest bearing 
stock of the Citizens Life. Regarding 
Gregory, it is said that Inter-Southern 
interests agreed to pay $77,000 if he 
would effect the merger. The present 
deal, is said not to have been brought 
about by him and that he has been 
offered $15,000 to surrender his con- 
tract. The insurance commissioner is 
making an investigation. 


The insurance fraternity of Birming- 
ham welcome to their city L. L. Cope- 
land of Gadsden, Ala., who became gen- 
eral agent of the entire State of Ala- 
bama for the Pan-American Life on Jan- 
uary 1, and removed his headquarters 
to Birmingham. Mr. Copeland has had 
Many years’ experience in life ingsur- 
ance work. 


Because of the killing of six members 
of the police force at Anniston, Ala., 
in the last three years, the city coun- 
cil has authorized Mayor Wikle to take 
out a policy for $1,000 on the life of 
every policeman on the force. The 
policemen will be allowed to name the 
beneficiary. The city will pay the pre 
miums. 





| 1914 FIGURES 





The Great Republic Life paid for 
»4,260,000 last year. 

The Indianapolis Life Insurance 
Company had $7,011,554 in force De- 
cember 31, 1913. Its new business 
during 1914 was $2,664,889. It had 
insurance in force December 31, 1914, 
of $8,654,514. 

The Midwest Life, of Lincoln, Neb., 
wrote and revised during the year 1914 
$1,744,360, and had in force at the end 
of the year $6,580,604. Both amounts 
on the paid-for basis. 

The new paid-for business of the 
Missouri State Life for 1914 amounted 
to $26,067,379, which compared with 
the corresponding figures for 1913 of 
$23,107,914 shows an increase in produc- 
tion of new business for the year 1914 of 
$2,959,465. These figures are exclusive 
of restorations, increases and office 
additions. 

The National Life, of Buttes Mont., 
paid for $1,430,000 last year. 

Northwestern National Life reports 
a highly satisfactory business during 
the past year. The increase in paid-for 
new business for the last four months 
was 28 per cent. more than for the 
same period in 1913. December 
showed an increase of $360,000 paid-for 
new business over December, 1913. 
The annual report shows increases in 
assets, surplus insurance in force, sav- 
ings on mortality and increased divi- 
dends for 1915. 

The Western States Life, of- San 
Francisco, wrote during 1914, 2,560 
policies representing $5,150,000 on 
which the first premiums have been 
paid to the Company in cash. The 
Company now has about 6,870 policies 
in force, representing $14,500,000 of 
paid-for insurance, being a gain for 
the year of about $2,400,000. The Com- 
pany now has admitted assets of about 
$1,800,000. 

The Occidental Life, of California, 
paid for $3,574,045 during 1914. The 
corresponding figure of last year was 
$2,620,900. 

The Continental Life, of Salt Lake, 
issued $8,035,409 of new business dur- 
ing 1914. 

The Columbia Life, of Cincinnati, 
wrote $3,184,012 during 1914. 

The American Central Life of In- 
dianapolis, wrote $7,680,161 paid-for 
business in 1914. The amount of in- 
surance in force on December 31, 1914, 
was on a paid-for basis, $26,161,986. 

The amount of business of the 
Southland Life, of Dallas, for 1914 was 
$4,205,623. 

The American Life, of Des Moines, 
Ia., reports that its new business and 
restored is $3,960,269. It had in force 
December 31, 1914, $13,102,883. 

The Standard Life, of Pittsburgh, 
has been fortunate in making gains in 
surplus and insurance in force during 
what has generally been considered a 
bad insurance year. The Company 
ended the year 1914 with nearly $1,- 
000,000 of assets; premium income of 
$427,384; surplus to policyholders $423,- 
530; insurance in force, $10,261,911. 
The Company is planning to hold a 
conference of its agency force during 
the latter part of this month, in Pitts- 
burgh 

The Occidental Life of Albuquerque, 
N. M., wrote $2,152,884 on a paid-for 
basis in 1914. 

The Ohio State Life of Columbus 
wrote $3,247,575 of new business in 
1914, and on December 31, 1914 had 
outstanding business in force amount- 
ing to $8,154,155. 

The Pacific Mutual of Los Angeles 
reports that its paid-for business for 
1914 was $22,500,000. 

The Standard Life of Des Moines 
wrote $1,015,500 during 1914. 

Julian Clark, of Albany, Ga., has 
been made general agent of the Pan- 
American Life, of New Orleans, in 
Georgia. 


Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 


For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
_ 34 NASSAU STREET, NEW YORK, N.Y. 








A NEW HIGH MARK 


That is what we reached in 1914—a year of profound business 
disturbance. 

We are optimistic for 1915, believing that business conditions are 
improving steadily, and that the year will be one of wonderful opportunity 
in life insurance, as well as in general business. Our representatives are 
filled with enthusiasm, and with determination to go above the high mark 
of 1914. We believe that they will do it, and shall in every way back up 
their work. 

Occasionally we have a general agency opening for the right man. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Mass. 
Incorporated 185] 











“WHAT THE EQUITABLE 
OFFERS” 


What the Equitable Offers is the title 
of a booklet listing in detail the many 
attractions and advantages of Equitable 
policy contracts. 


While intended for the prospective 
insurer, it will interest any insurance sales- 
man who is curious to know why Equitable 
policies sell readily, renew steadfastly and 
meet every conceivable need of all classes 
of insurers. A copy will be sent to any 
address on request. 


~The Equitable 


Life Assurance Society 


of the United States 
165 Broadway, New York 


W. A. DAY, President 
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DECISION LOST BY FORESTERS 


ASSESSMENT NEED NOT BE PAID 


State of New York Not Bound by Cana- 
dian Laws—Facts in the Case 





A decision in favor of Henry Mc- 
Clement, of Watertown, N. Y., against 
the Independent Order of Foresters, 
has just been made by Judge Edgar C. 
Emerson, of Watertown. It is to the 
effect that McClement need not pay an 
unusually heavy assessment levied by 
the order. The decision is sweeping in 
its nature. It is to the effect that a 
contract of insurance is made not 
where the policy is executed, but when 
it was in fact delivered. 

Not Bound By Canadian Law 

The facts in the case were practically 
agreed upon and the question of law 
laid before the court was whether or 
not a Forester in the State of New 
York was bound by the law passed in 
Canada, which law of the supreme 
court of Foresters, organized under the 
laws of Canada, was sanctioned by the 
Canadian parliament, and also the ques- 
tion of where the contract was actually 
made. The contention of the plaintiff 
was that the contract was made in this 
city where it was executed by the plain- 
tiff, while the defendant’s contention 
was that it was executed in Canada 
where the supreme court of the order 


holds its meetings, makes its. by- 
laws, etc. 
Briefly, the facts in the case are 


these: In 1898 the society or Order of 
Foresters made a new table of rates of 
insurance for new members; but this 
rate did not affect the then members 
of the order. In 1908, the society made 
a new table affecting members who had 
joined prior to 1899. While there was 
some dissatisfaction with this increase, 
which fell upon the old members, the 
plaintiff in this action, like most of the 
other veteran Foresters, paid this in- 
crease, 

In 1913, the society levied an extra- 
ordinary assessment of about $260 for 
each one thousand dollars of insurance 
against the members, who had joined 
prior to 1899. This extraordinary as- 
sessment was in addition to the as- 
sessment or increase of rate made in 
1908. 

Refused to Pay 

This assessment was made under the 
authority of the Canadian Parliament 
and was made at the annual meeting 
of the supreme court of the order in 
Toronto, Can. In the case of McClem- 
ent, the plaintiff (having insurance in 
the sum of $2,000), the assessment 
against him amounted to $520. This 
assessment he refused to pay in addi- 
tion to the one levied under the change 
of rate in 1908, and the action was 
brought to set aside this assessment, 
charged by the defendant upon his cer- 
tificate of insurance in the defendants’ 
society and to remove the lien thereof 
from his certificate. 





U. S. A. & L. APPOINTMENTS 

The United States Annuity and Life, 
of Chicago, has appointed Kerr & 
Francis as district managers for a con- 
sinerable territory*in Kentucky, with 
headquarters at Campbellsville. Harp- 
er & Harper have been made district 
managers for Kentucky territory, with 
headquarters at Clarksville, Tenn. 
Estel M. Haynes has been appointed 
district manager in Indiana, with head- 
quarters at Fort Wayne. 





TO MEET ON JANUARY 26 
The January meeting of the Life Un- 
derwriters’ Association of New York, 
which is investigationg the question of 
incompetent and part-time agents, will 
be held at Kalil’s Restaurant on Janu- 


ary 26. The following life men have 
been proposed for membership: Ed- 
ward J. Sisley, Travelers; S. Samuel 


Wolfson, Equitable; Clinton H. Hoard, 
Travelers. 





The German Military and Life Insur- 
ance Company has paid death claims 
of $4,000,000 since the war began. 


TO LAND OF THE INCAS 
Charles J. Edwards to Assume Ro’e of 
Archaeologist in Peru for 
Few Weeks 








Charles J. Edwards, the globe trot- 
ting general agent of the Equitable, 
who runs five offices, is a great pro- 
ducer of business, and at the same 
time takes an interest in many things 
outside of business, is to spend several 
interesting weeks in South America. 
He will visit the old capital of the 
Incas (read, kind sir, about these fas- 
cinating people in Prescott), and will 
return from Peru after an experience 
in study of archeology that will add 
to his interesting stock of experiences. 

It was a surplus of energy that drove 
Mr. Edwards into life insurance. He 
had been a telegraph operator and had 
worked for a brokerage concern. He 
was in Binghamton at a time when he 
heard that the Equitable had paid a 
loss which other companies had de- 
cided to contest. His office was next 
door to the Equitable office. Much im- 
pressed by the Equitable he joined its 
ranks as an agent. As he had not 
the opportunity of going to a university 
and as he has an unquenchable thirst 
for knowledge, Mr. Edwards became 
interested in a great many things. He 
is an art collector of some consequence. 
As a student of aviation he has gone 
up in everything flyable, from a Zep- 
pelin to a big kite. He has visited 
many out of the way parts of the world. 
One of the most interesting and pic- 
turesque bits of word-sketching is to 
hear Mr. Edwards give his opinion of 
the man who goes abroad merely to 
dance the tango in the Palais du Dance 
of Berlin or the Moulin Rouge in Paris. 
He always keeps away from the beat- 
en track. 

Incidentally, Mr. Edwards is one of 
the former presidents of the National 
Association of Life Underwriters. 





At the annual dinner of the Capitol 
District Life Underwriters’ Association 
of Albany on February 8, Commission- 
er Mansfield of Connecticut will speak. 


E. C. Miller is the new 
the George Washington Life of Charles- 
ton, W. Va. He was former assistant 
secretary. of the Postal Life of New 
York. 
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THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Steady 
GOOD TERRITORY FOR RELIABLE MEN 
IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 
Address, Home Office, Springfield, III]. 


Sure Solid 








NO RENEWAL COMMISSIONS 


AGENT 





JUMPED HIS COMPANY 





Supreme Court of Erie County, New 
York, Upholds Clause in Buffalo 
Contract. 





Renewal commissions have been de- 
nied Alexander Sutherland, an insur- 
ance broker of Buffalo, who sometime 
ago brought action against the Connec- 
ticut Mutual Life after he had left that 
company toe work for another. The de- 
cision comes from the Supreme Court 
of Erie County. 

How Litigation Started 

The start of the controversy dates 
back to June, 1907, when David B 
Cooper was general agent of the com- 


pany in Buffalo, at which time Suther- 
land signed a contract as agent with 
Cooper. Cooper's contract with the 
Connecticut Mutual was a_ general 
agency contract. The Sutherland 
Cooper contract is alleged to have ter- 
minated automatically, when the 


Cooper contract with the Connecticut 
Mutual expired 

In March, 1910, an agency contract 
between the Connecticut Mutual and 
Sutherland was signed It was alleged 
that this direct contract between the 
company and a local agent showed 


clearly that the general agency was at 
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an end Later, Sutherland went with 
another company. Sutherland declared 
that he was entitled to commissions on 
renewal premiums after he left the em 
ploy of the Connecticut Mutual. The 
Connecticut Mutual cited the following 
paragraph: 

If the second party shall at any 
time after such termination engage 
in the business of life insurance, 
except for the first party, all rights 
to renewal commissions thereunder 
shall thereupon terminate. 

No Right to Renewal Commissions 

In other words, says the court, the 
contracts provided Sutherland should 
be employed for an indefinite period, 


that the contracts might be terminated 
by either party by giving the other 
party notice thereof in writing, that the 
terms Of payment for such services 
should be based upon the first year’s 
premiums, and that if the contract of 
employment was terminated for “any 


other reason” than that of death of the 
agent or the termination of the general 
agency, after it had been in effect for 
two years, the rates of such renewal 
commissions should be as fixed in an 
annexed schedule. But, says the court, 
all of these provisions were subject to 
the further stipulation, as previously 
quoted 

The court says there was no absolute 
right to these renewal commissions 
The parties had a perfect right to agree 
upon the conditions upon which the re 
newal cOmmission should depend, and 
Sutherland, having agreed to remain 
out of the insurance business for any 
other company as a condition of re 
ceiving the renewal premiums, is not in 
a position to claim the commissions 
after having engaged with another com 
pany. The contract violates no public 
policy. It does not obligate Sutherland 
to desist from earning a livelihood in 
the insurance business. It merely pro 
vides that, if he elects to engage in 
such business during the running of the 
policies which he has written, he will 
not demand the commissions upon the 
renewals. This was a lawful condition 
All his rights to renewal commissions 
depend upon the proviso of the contract 
that he should not accept employment 
by another company 








The annual statement of the Nippon 


Life Assurance Company, of Osaka, 
Japan, shows that the Company wrote 
in 1913, 48,822 policies, amounting to 
31,890,535 Yen The premium income 
of the vear was 4,869,915 Yen. The total 
reserve funds increased 1,153,363 Yen 
The principal causes of death among 
policyholders were tuberculosis, dis 
eases of the circulatory system and 
diseases of the digestive system 


INSURANCE COMMITTEE 
The Insurance Committee of the New 
Jersey Assembly consists of Messrs 
Wolverton, Berry, Thomson, Pierson 
and Loblein. 





Of the 5,910 claims paid by the Mas- 
sachusetts Accident Company of Bos- 
ton, during 1914, 5,275 were settled 
within “a day from receipt of proofs.” 
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HOME LIFE MEN MEET HERE 


LESSON TAUGHT BY THE WAR 








President Ide’s Interesting Address— 
New Note System is Explained 
—Topics- Discussed 





The annual meeting of the Home 
Life Insurance Company’s Agency As- 
sociation, composed of general agents 
of the Company only, held in New 
York York city, was marked by a 
great deal of enthusiasm. The ses- 
sions were held at the Hotel Imperial. 
The election of officers resulted as 
follows: 

President, Charles N. Weber, of 
Buffalo; vice-president, J. M. Blood- 
worth, St. Louis; secretary and treas- 
urer, R. M. Simons, New York. Execu- 
tive Committee. R. A. Bickel, Hunt- 
ington, W. Va.; E. B. Cantine, Albany; 
H. O. Patterson, Peoria; J. R. Robbins, 
New York city; William Van Sickle, 
Detroit; Clarence A. Wray, Philadel- 
phia. Mr. Weber has been with the 
Company a number of years. Mr. 
Bloodworth has had an _ experience 
with the Home Life of only three 
years, but is already a leader. 

Management of Sub-Agents 

One of the most interesting papers 
read at the convention was by George 
R. McLaren, of Chicago, who discussed 
“How to Secure Sub-Agents.” He di- 
vided his discussion into four sub- 
divisions: A, How did you make them 
produce. B, What was the production 
of the best agent in 1914? C, How 
often do you require systematic re- 
ports? D, How do you conduct sub- 
agents meetings? J. M. Bloodworth 
also spoke on this subject. 

R. W. McGregor, of New York city, 
led the discussion on the topic: “How 
Do You Discourage Policy Loans and 
How to Get Them Repaid.” An inter- 
esting paper on “Settlement of Death 
Claims and Maturing Policies” was 
read by Mr. Weber. 

The Company’s note system just 
adopted for the new business was the 
subject of a paper by C. A. Wetzel, of 
tockford. This system permits pay- 
ment of a first premium by note to the 
Company. “Service to Policyholders” 
was the title of a paper read by Hoyt 
W. Gale, of Cleveland. 

President Ide’s Speech 

The general agents were addressed 
by President George E. Ide, who took 
for his subject “The Lesson of the 
Hour.” Mr. Ide said in part: 

“The year just passed has been one 
to try men’s souls. I refer not to the 
problems that have confronted each 
one of you in your personal and busi- 
ness relations, although we know full 
well how perplexing and trying these 
problems have been. I refer to the 
great problems of civilization which 
have been spread out before us in all 
the hideous nakedness of a world-wide 
war. Every morning we read of them, 
every day we think of them, every 


night we dream of them. Is their solu 
tion possible? What are the great 
ssues underlying this struggle? What 


will be the status of the great na- 
tions when an amicable adjustment 

reached? Will modern = civilization 
mount to a higher plane or will it drop 
back to a lower level as a result of 
this titanic war? Every thoughtful 
being, whether belligerent or not, has 
a vital interest in the outcome We 
should not and cannot escape the fact 
that every one of us is a unit in 
volved in some way or other in the 
world’s progress, and we must realize 
that the whole scheme of enlightened 
modern civilization and government is 
now passing through a crucial test 
which will determine whether or not 
it has been built upon sound and last 
ing foundations. Whatever, may he 
our personal opinions as to the merits 
of the case, there are certain results 
sure to follow this crisis which will b# 
of benefit to the world at large, to 


all nations, to our Nation and to our- 
selves as individuals. 
Inspiration in Man 
“How paltry now appear our per- 
sonal ambitions and jealousies, how 
weak and childish the controversies 
between classes and localities which 
have well nigh wrecked our economic 
and commercial system, how puerile 
the rantings of the demagogue against 
the enterprise and progress of our 
industries, and on the other hand, how 
inspiring it is to refresh our wearied 
minds with long vision of the eternal 
truths. There is inspiration in the air, 
and it is our own fault and loss if we 
do not absorb it. Self-centered selfish- 
ness has been our national fault. Cap- 
ital has ‘been guilty of it in its con- 
troversies with labor, and I regret to 
say certainly to an equal degree labor 
has been guilty of the same narrow 
line of thought in its demands upon 
capital. Why do we not all see that 
by clasping hands and working for the 
higher ideals we can accomplish more 
than we ever dreamed of for the good 
of all? Taxation for the sake of selfish 
aggrandizement, legislation by one 
State as against another for its own 
selfish and transient advantage, un- 
just and dishonest competition in busi- 
ness based on distorted statistics and 
misleading comparisons, raw govern- 
mental regulation on lines of prejudice 
and envy—these are the weapons of 
ignorance and narrow-mindedness. 
“Such methods have in them the 
crudity of youth and inexperience. In 
this present crisis the world has its 
attention directed to us as the oldest 
exponent of representative govern- 
ment, and the question is being asked 
on every hand: ‘Will the United 
States successfully meet the present 
emergency, occupying as she does the 
unique position of a great and neutral 
nation?’ We need now as we never 
needed before men of keen vision and 
broad statesmanship to manage our 
affairs at home and abroad, on lines 
of sober thought, firm conviction, long 
experience and prophetic vision. In 
our legislative bodies, in our foreign 
diplomatic posts, in all Executive De- 
partments, only our wisest and best 
men should now find a place. Unless 
I read amiss the signs of the times. 
this thought is in the public mind and 
here and there is a rift in the clouds 
that gives us promise of a better dav 
Such is the political situation with 
its vast burden of personal responsi- 
bility resting on each one of us. 
Stop and Check Yourself Up 
“But I think I can see the question 
n your faces: ‘How does this affect 
us in our business relations as repre- 
sentatives of the Home Life insurance 
Company?’ It is all vital. The Lesson 
of the Hour taught by the bitter ex- 
periences of the last few months is 
that every man must stop and check 
himself up and see whether he is 
doing his best and filling his_ place 
properly in this complicated social 
system. ‘Back to the Fundamentals,’ 
the watchword of the day, and the 
man who realizes that this is the 
pirit of the hour and shapes his life 
in accordance with that inspiring motto 
will find that he has become a power 
in his community and a leader in his 
circle of influence, be it great or small.” 





The Equitable Life, of San Antonio, 
wrote $910,000 during 1914. 





GOOD PLACES 
For STRONG WORKERS 


Always ready to negotiate with energetic 
men capable of producing paid-for Insur- 
ance in satisfactory volume. 

Much unoccupied and desirable territory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 
7 W. Madison St., Chicago, II}, 











CAPITAL NOW $100,000 





Commonwealth Life of Canada, Pays 
Stockholders $128,204 in Cash— 
Company 4/4 Years Old 





The Commonwealth Life Insurance 
Company of Omaha, Neb., has, with the 
consent of the insurance department 
and unanimous vote of the stockhold- 
ers, reduced its paid-up capital to $100,- 
000, and paid-in surplus to $50,000. The 
stockholders were paid in cash $128,- 
204, representing the amount of the re- 
duction of capita] and surplus, and $10,- 
000 in dividends from the 1914 earned 
surplus. 

The Company begins the year, after 
the above distribution, with an earned 
surplus of $8,000, in addition to the 
$50,000 paid in. 

This action was taken because the 
directors felt the policyholders should 
be entitled to a large share of the 
future surplus accumulations, making 
the Company as nearly mutual in that 
respect as possible. 

The Commonwealth is four and one- 
half years old and has over $8,600,000 
insurance in force. 





The Wichita-Southern Life, of Wichita 
Falls, Tex., wrote $2,220,000 paid busi- 
ness in 1914. 





The 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


Has good openings for 
general agencies in desirable 
locations for experienced and 
successful men 

Liberal contracts offered 

Apply to Home Office 


Des Moines, Iowa 











GREATEST 
ILLINOIS 


COMPANY 


WANTS. GOOD MEN 
AND 
WILL PAY THEM WELL 








THE 
First Mutual 
Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 











Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Jan. 1, 1914.$66,168,702.53 

Liabilities ........ 61,182,456.00 


Surplus ...... ...$ 4,986,246.S3 





ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

. A. BARBEY, Secre 

ILLIAM F. DAVIS, Asst. Secre 
FRANK T. PARTRIDGE, Asst. Secre 
MORRIS P. CAPEN, Asst. Secretary 





EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
(om Seen issued shows the Company to 
¢ in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it i 
that the Company is eficiently aukeoek, 
its claims under its policies promptly 
gettieg, and its policyholders treated 
fairly. 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 

ater than in 1909 and the insurance in 
lorce having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 











1865 --- Fifty Years Old --- 1915 





Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and 
still further reduced by 
Annual Dividends 
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Insure the Farmer and His Farm Mortgage 


By E. W. Hillweg, Northwestern National Life 








Amt. of Cost 
Kind of Policy. Pre. 10 yrs. 
Whole Life ..... $ 26.69 $ 266.90 
10 Payment Life 55.29 552.90 
20 Payment Life 35.30 353.00 
10 Year End .... 103.86 1,038.60 


Most farms are mortgaged. Few 
farmers carry old line insurance. Quite 
a few carry fraternal or assessment 
certificates, in the belief that they are 
less expensive than old line insurance. 

If an agent can demonstrate to a 
mortgaged farmer that an old line 
policy will 

a. Pay the mortgage in the event of 
his death; 

b. Pay the mortgage at its maturity 
(or help to pay it); 

c. Provide a loan at 6 per cent inter- 
est or less to tide over a poor crop, 
or in case of accident or sickness, and 
do this at a guaranteed cost of from 
one-third to one and one-half per cent. 
per annum (based on the kind of insur- 
ance selected, and the age of the in- 
sured) would not the average farmer 
be glad to insure? 

To. illustrate: Assume that Mr. 
Jones, aged 35 years, carries a $1,000 
mortgage on his farm, running for five 
years with the option to renew for 
five years more, interest at 6 per cent. 
If he lives and retains good health, he 
may be able to pay the mortgage when 
due, but should he die, could his wife 
pay the mortgage? Would he be will- 
ing to pay 7 per cent. annual interest, 
or one per cent. more than he now 
pays, if his mortgage contained the 
proviso that in the event of his death 
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Writer for Midland Mutual Tel's of Man 
Seventy-two Who Made 
Good 





In discussing the life insurance agent 
the Midland Mutual, of Columbus, Ohio, 
says: 

“He cannot be discharged or seri- 
ously handicapped in his work by the 
whim or pleasure of any other man 
or set of men. When incapacitated 
from sickness or other cause, he has 
an income from the renewals that he 
has built up which frees him from 
worry. In his old age he has a splen- 
did income from business that he has 
done in the past and he might quit 
work, if he so desires, and live com- 
fortably from this income. But almost 
invariably the man of 70 in the life 
insurance business is as active as the 
man of 35. Gray hairs to the man who 
has lived rightly and dealt honestly 
secure confidence, and confidence is 
the basic principle of all good business. 
The greatest selling record I have 
ever known to be made by a man in 
the life insurance business was made 
by a man of 72. This was Mr. Ed- 
ward Agnew of Pittsburgh, who wrote 
sixty-two applications in eight succes- 
sive days and over fifty of the appli- 
cants passed examinations, policies 
were delivered and paid for. 

“The life insurance business offers 


Cash Net 
Value Cost Cost Per 
10 yrs. 10 yrs. Annually Cent. 
$ 125.00 $141.90 $14.19 1.41 
456.00 96.90 9.69 -96 
219.00 134.00 13.40 1.34 
1,000.00 38.60 3.86 38 


it would be cancelled and released? 
Most farmers will answer in the af- 
firmative. 

Here is the explanation: Bear in 
mind that the figures given are 
guaranteed, and after deducting divi- 
dends or surplus from the totals, even 
this cost will be materially reduced. 
Basis per $1,000, at age 35. 

Can a farmer take chances with an 
uncuaranteed fraternal or assessment 
certificate when he can carry old line 
guaranteed insurance at less cost? 

The addition of the Total Disability 
provision at but little additional cost, 
makes the proposition still more at- 
tractive, with additional security. 

Try this plan out on farmers and 
business men whose property is mort- 
gaged. The result may surprise you. 

The last proposition pays the mort- 
gage at death or maturity at a cost of 
$3.86 per year, a trifle over 1-3 of 1 
per cent. annually, and, if dividends 
are considered, the cost of protection 
would be nil. 

For eight of the ten years shown in 
the above illustration, the holder would 
have liberal loan values, also divi- 
dends which could be drawn annually, 
or permitted to accumulate at nof less 
than 3% per cent. interest, to be add- 
ed to the guarantees shown. 


higher possibilities of service, larger 
opportunities of profit and greater in- 
dependence of work than any other 
business. It furnishes the one really 
great opportunity for a man without 
capital, but who has sterling honesty, 
untiring energy, driving aggressiveness, 
quiet tact and kindly sympathy.” 


The Life Insurance Company of Vir- 
ginia, in an appeal to industrial agents 
to write more ordinary business, says: 

“We have put special stress upon the 
year 1915 as having better opportuni- 
ties for the writer of ordinary. The 
reason is that the industrial branch has 
always been better advertised through 
the weekly collecting visits of the 
agent, the monthly visits of the Virgi- 
nia (as far as this company is con- 
cerned), the constant payments of In- 
dustrial death claims, the printing in 
company organs of letters of thanks 
for the proceeds of policies, and ap- 
proval of an institution which, for a 
few cents weekly premium, can pay so 
many dollars, and through numerous 
publications of other character by com- 
panies—all tending to keep the Indus- 
trial classes in touch and close ac- 
quaintance with the almost parental 
feature of the Industrial life insurance 
institution and with their own com- 
pany in particular. For this reason, In- 
dustrial agents have found that it was 
easier to write Industria] than Ordi- 
nary.” 


State Mutual Life Assurance Co. 


—_OrF- 


WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
«- PROGRESSIVELY SUCCESSFUL... 


January 1, 1914 


Surplus Mass. Standard........... 
Insurance Issued, 1913............ 
Insurance im Force............... 





Perrrrrr rr ii -.. -$42,555,745.37 
Coevccscccecese 40,209,207 .57 

er erecovcsecee -.++.$2,346,537.80 
cvceveee seeeeeees $23,051,034.00 
ceerecccevccccees $171,310,426.00 


THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS 
ONLY THE HIGHEST GRADE MEN ELIGIBLE 


EDGAR C. POWLER, Superintendent of Agencies 








You Wish To Be Paid Well 





for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pi of excellent terri- 


tory, with exclusive rights, open 
for men of character and ability. 





For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 








HOW ABOUT THE 
NEW YEAR? 


Will you make it a better one than 
last? Good openings for aggressive 
men, either as personal producers 
or agency organizers. 
Write and See If We Can 
Get Together 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 
W.C. BALDWIN, HOWARD 8. SUTPHEN, 
President Director of Agencies 








NATIONAL LIFE INSURANCE COMPANY 


The 64th statement shows strong gains in new and out- 
standing insurance, in income, in assets and in surplus, an in- 
interest rate of 5.10 per cent., a mortality experience of 
58.12 per cent. and increased dividends set aside for pay- 


ment to policyholders in 1914. 


Age, strength, mutuality, 


low net costs, the best policies and a scientific and equitable 
practice have made the National Life most attractive to the 
best agents—a solid business, securing permanent opportu- 


nity. 


Address EDWARD D. FIELD, Superintendent 
MONTPELIER, VERMONT. 














INTEGRITY 


“BUILT FOR ALL TIME” 


San Antonio Life Insurance Co. 


SAN ANTONIO, TEXAS 

GROWTH IN ASSETS 
- $426,085.00 1910 
485,915.57 1911 
543,004.04 1912 
607,788.11 1913 


INSURANCE IN FORCH 
. 4'083,650.00 
4,715,584.00 
6,134,044.00 


Men of character and ability can secure agency contracts by w riting 
HENRY A. HODGE, President 














individuality at its full value. 








mean the réalization of all your dreams. 


Grit is the key with which you can do the winding. 


Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. ; 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 


If you 


You can secure a 


The president of this Company is W. T. Grawrorp; Vice-President and General Manager, Tomas P. 


Luoyp, M. D.; Superintendent of Agencies, W. M. Lixnsey, all of Shreveport, La. 
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Live Hints For Business Getters | 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 











C. R. Fouche, of Nor- 
Write folk, Va., is said to 
Army and have written $400,000 
Navy Officers last year, mostly on 
army and navy men. 
He represents The Prudential. His 
proximity to Hampton Roads has en- 
abled him to build up a large acquain- 
tance with the army and navy. 
Another Prudential writer who has 
had considerable success writing navy 
officers is Perry H. Oliver, of New 
York. Mr. Oliver has left his office to 
go on board of a ship in the Brooklyn 
Navy Yard and returned with eight or 


nine applications. He can’t explain 
himself how he does it, but says mod- 
estly: “The junior officers of the 


army and navy believe in insurance 
and little argument is necessary v0 
nduce them to sign a policy. TI hap- 
pen to have a large acquaintance in 
the navy, particularly, and this, to- 
eether with the fact that The Pru- 
dential’s policies put the navy men on 
an equal footing and they all know 
the Company by reputation, is responsi- 
ble for what success I have had.” 
+ * * 
One of the best known 
The producers in the North- 
Temporary west tells The Eastern 
Let-Down Underwriter that at in- 
tervals he has periods of 
intense discouragement and lack of con- 
fidence. One of these may continue for 
several days. Then he will get into his 
stride and nothing can stop him for 
several weeks. He makes it a point to 
call attention to these facts in address- 
ing new men who join his agency. He 
says that the mere fact that a man 
cannot work at full speed every day in 
the month should not make him lie 
down on his job permanently. It is dif- 
ficult to tell what happens to stir up en- 
thusiasm and fighting qualities. Some- 
times it is opposition; sometimes land- 
ing a contract. Anyway, energy is 
bound to crop up. After the close of a 
year during which agents are pushed 
to the limit there is apt to follow a re- 
action and a decided let-down, but this 
is only for a short period, and it is 
surprising how enthusiasm will crop up 
again, even after a man thinks that he 
is all in, and his nerves are on edge. 
* * * 
A field man of the Pruden- 
The tial says that his experi- 
Straight ence shows him that the 
Canvass men who love to straight 
canvass are as a rule 
steady producers, and it is a singular 
fact that this is one feature of the busi- 
ness which will remain the same yester- 
day, to-day and forever. You say that 
no great records have ever. been 
achieved without it. It is safe to state 
that no great records will ever be ac- 
complished in the future without 
straight canvass. And to those who 
love the “game” (for it’s just as much 
of a game as hunting or fishing), there 
are ten times more opportunities and 
inducements to-day than there were 
even fifteen or twenty-five years ago, 
when we had no long list of claims to 
interest the public with, nor half the 
number of attractive policy contracts. 





“Should the canvasser of to-day put 
in the time and work with the same zeal 
that the straight-canvasser of twenty- 
five years ago did, I believe he would 
double his best previous record by 
using the above many advantages,” he 
concludes. 
* He oe 
Enthusiasm and a de- 
The termination to win are 
Pan-American responsible for the 
Leader success of E. W. Dees, 
who led the agents of 
the Pan-American Life last year, writ- 
ing $500,000. Mr. Dees is a graduate 
ot the Gillsburg Collegiate Institute, 
Gillsburg, Miss. Leaving school he 
went on a farm. When the Spanish 
American war broke out he _ volun- 
teered as a private in the First Mis- 
sissippi Regiment. After the war he 
went with the Cumberland Telephone 
and Telegraph Company, clirabing to 
the position of inspector at New 
Or.eans. In 1908 he started soliciting 
life insurance. In 1912 he was ap- 
pointed general agent for the Pan- 
American in Louisiana and Mississippi. 
Depression in the South did not bother 
him a bit last year, as his record 
shows. 


* * * 


We are developing a higher 

Higher type of salesmen, says E. 

Tpyeof A. Woods, of Pittsburgh. 

Agent A standard difficult to at- 

tain is one that every self- 
respecting agent desires to attain. We 
have no room for drones, for shiftless, 
inefficient, sub-standard agents. We 
want standard agents, prosperous, self- 
reliant, with good bank accounts, men 
and women who own clear renewals, 
carry ample life insurance for their fam- 
ilies and their own old age, own their 
own homes and are looked up to in the 
entire community as citizens interested 
in good causes; the financial advisers in 
the community on such all-important 
questions as the support and comfort 
of wives and children; leaving estates 
solvent, protecting credit, maintaining 
intact the solvency of corporations; 
furnishing such wonderful welfare ser- 
vice to employers as is furnished by 
group insurance; promoting thrift; pre- 
venting want; doiing all of those good 
things that this great institution is 
accomplishing. 
s a * 
Here is a true story 

Persistence of of the persistence of 

Agent Gave one agent—only one 
Widow $50,000 of many—and how it 
meant $50,000 to the 

estate of his client. 

Jesse H. Waters, of Denver, president 
ind general manager of a western rail- 
road company, was solicited by an 
agent for an eastern company. After 
considerable argument Mr. Waters 
signed for $150,000. When the policy 
was issued he changed his mind as to 
the amount. Demands upon him were 
to heavy—he could afford only $100,000. 
Finally he thought he did not need an: 
insurance, and it was with difficulty 
that the agent prevailed upon him t» 
keep $50,000. 

Mr. Waters paid the first and second 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


FREDRIC W. JENKINS. President 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 





Warm Personal Interest 





. The Fidelity 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 


Write to 


Insurance Company 
WALTER LeMAR TALBOT, President 


Mutual Life 


PHILADELPHIA, PA. 








W. D. Wyman, President 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 
Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Inc. 1851 


New policies with.modern provisions 


Attractive literature 
W. S. Weld, Supt. of Agencies 








premiums, but the third year he ob- 
jected—and right stubbornly, too. Cer- 
tain enterprises, he claimed, were drain- 
ing his-resources. He was in perfect 
health, and expected to be for a long 
time to come. He had decided to give 
up the policy. 

The agent, however, was persistent. 
He used all the tact and persuasion 
he could command, finally proposing 
that Mr. Waters pay a quarterly pre- 
mium. At last he consented to do this, 
but assured the agent that the adjust- 
ment was only temporary; he might 
drop the policy at any time. That was 
his last payment. 

On November 27 Mr. Waters died as 
a result of injuries received in a col- 
lision between a switch engine and a 
motor car in which he was riding. The 
po’icy was in force and his widow 
will receive $50,000 which she would 
not have received but for the persist 
ence of a life insurance agent, and had 
the decision lain with the agent it 
would be $150,000. 

Mr. Waters also carried a_ $5,000 
policy in the Fidelity —Fidelity Fie‘d- 
man. ‘ 





GOOD MANNERS 


Their Value in Helping One to Get 
Over the Rough Spots 
of Life 





‘Not all of us can be rich nor hand- 
some nor talented, but the poorest and 
humblest among us can be polite, and 
politeness wins many times where 
neither money nor good looks nor 
talents would have any effect. And 
better than all, in these days of high 
prices, it costs nothing in coin of the 
realm, merely a little something in 
self-sacrifice and thoughtfulness, says 
The Security Mutual Life. 

Good manners—politeness, what more 
is it than a practical application in 
the touch and go of everyday life of the 
Golden Rule, than which no rule of 
conduct is ‘better. 

Courtesy, constantly practised, soon 
becomes a habit and why not form so 
fine a habit rather than the brusque 
carelessness and indifference too often 


encountered? One can be a good busti- 
ness man and still be polite, though 
there are those who have a way of 
thinking of politeness as a certain 
softness—well, it is a softness for it 
cushions and relieves the friction of 
daily living. One quite naturally be- 
comes the better and more successful 
business man through this very polite 
ness. 

The fine true courtesy springing 
from a kindly feeling toward the world 
naturally expresses itself in considera- 
tion for others. 

No one is likely to forget the solici- 
tor who was polite and considerate— 
nor for that matter does one forget 
the boor, but what different memories. 
The former can always came back and 
try again and will win his case often 
through this very courtesy. 





NEWS NOTES FROM SPOKANE 


An aggressive agency campaign has 
been carried on for the past several 
months and the New World is writing 
a substantial business in the States of 
Washington, Idaho, California, Montana, 
Oregon, Iowa, Illinois and Pennsyl- 
vania. The Company is now endeavor- 
ing to make satisfactory general agency 
connections at Portland, Ore., Spring- 
field, I1l., and in Pennsylvania. 

The Reliance Life Insurance Com- 
pany, of Pittsburgh, Pa., has made a 
strong connection in the Inland Empire. 
J. B. Wallace, who has been with the 
Reliance, and Frank M. Else, for the 
last seven years with The Prudential, 
have formed the firm of Wallace & Else, 
and established offices with the Guern- 
sey-Newton Company in the Eagle 
building. 

Alfred T. Anderson, general agent at 
Spokane for the Provident Life & Trust 
Company, of Philadelphia, assumes his 
duties as auditor of Spokane county on 
January 11. Mr. Anderson was former- 
ly postmaster of Cleveland, Ohio, and 
on coming to Spokane became asso- 
ciated with the Provident Life. 

H. W. Soderling, special agent in 
Central Washington for the Penn Mu- 
tual Life, has resigned to become secre- 
tary of the Wenatchee Commercial 
Club. 











Pensions for Superannuated Em- 
ployees of Business Institutions 


‘Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 


Mutual Life Insurance Company 


Pensions for Individuals 


ful, rapidly growing field 


The Pension 


PITTSBURGH, PA. 
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CRITICISES A FRATERNAL 


NESBIT ON 





ROYAL BENEFIT 





Total Amount of Unpaid Claims $40,000 
—High Expenses Make Com- 
missioner Indignant 


Hot shot against the methods of some 
fraternal orders comes from Superin- 
tendent of Insurance C. F. Nesbit, of 
the District of Columbia, in a report 
on the Royal Benefit Society of Wash- 
ington. After declaring that sixty cents 
out of every dollar has gone for ex- 
penses for a period of three years, most 
of which has been spent in the Illinois 
branch of the Royal Benefit, and that 
new members in Illinois were not com- 
ing in, and after quoting letters to him 
from secretaries of subordinate lodges, 
Mr. Nesbit says: 

Heavy Expenses 

“These are samples of answers re 
ceived in response to my _ inquiry. 
None of them indicated that any new 
members had been written during the 
period when the officers of this Society 
have spent $28,000 for traveling ex- 
penses and $17,000 for legal expenses, 
most of which was spent in the Spring- 
field Branch, $19,000 for traveling ex- 
penses, $12,500 for legal expenses hav- 
ing been expended through that office. 

“I am convinced that so long as in- 
surance departments throughout the 
States of this Union, and I include the 
District of Columbia, are created for 
the purpose of supervising insurance 
they should have ample power over 
all forms of insurance, whatever its 
name, or the plan on which it is con- 
ducted, that they may protect the pub- 
lic. From the very nature of the situa- 
tion the average individual is unable 
to protect himself or to know definitely 
what his protection really is, 


“Thus insurance departments are the 
agencies created by the people to do 
for them what they cannot individually 
do for themselves. The law should 
give sufficient authority in this Dis- 
trict, at least, to enable this depart- 
ment to prevent such unwarranted uses 
of the assessments paid in, mostly by 
poor people and by peop!e who in good 
faith are attempting to provide for 


those dependent on them in case of 
death. 
“This Society has unpaid death 


claims dating back as far as 1910. The 
total amount of unpaid claims is over 
$40,000. The Royal Benefit Society of 
Washington, D. C., was successor to 
the Royal Benefit Society of New Yor 
and the National Fraternal Alliance of 
Baltimore, Maryland. 

“In 1901 it took over the Union In- 
demnity League of Virginia. It has 
also taken over or absorbed the Fra- 
ternal Endowment Order of Mutual Aid 
and Protective Association; and the 
Continental Alliance Benefit Fund, b#h 
of New Orleans, Louisiana. 

Manipulation 

“Tllustrating still further the manipu- 
lation by individuals of these so-called 
fraternal societies it is interesting to 
note that the American Home Circle, 
of Rock Island, Illinois, which was re- 
insured by the Royal Benefit Society in 
1909, having no assets and considerable 
liabilities, had itself previously rein- 
sured or had been consolidated with: 

“The American Union Relief Society, 
the Fraternal Tribunes, the Independ- 
ent Order of Mutual Aid, the Farmers’ 
Federation, the Fraternal Crystal Light. 

“The chief asset used by men who 
thus handle these societies are the 
noblest sentiments and feelings the 
human race has developed. All the 
fine words that the race has evolved 
are used to induce innocent and un- 
informed people to turn over their 
money to these societies. 

“The very title of these societies il- 
lustrates very fully this point. There 
are many legitimate and honest frater- 
nal societies and associations. Many 
of these are operated economically and 
honestly but the law should apply to 
all societies. Such law will not injure 


well conducted fraternal societies but 
would be a protection to the public 
against spurious and _ extravagantly 
managed concerns. 

“About the only method I have of 
regulating insurance of this character 
in the District of Columbia is the power 
of examination, which, I am glad to 
state, is absolute and complete, and the 
additional right of publicity, the records 
of this department being public 
records.” 





THE LEGISLATURES 





Usual Flood of Bills—Cheney Insurance 
Valuation Bi'l Reported in 
Connecticut 





The usual flood of bills has appeared 
in the legislature. In Connecticut Sen- 
ator Cheney’s valuation bill has been 
reported by the House and goes to 
the Senate. This is an act concerning 
valuation of securities held by insur- 
ance companies providing that any com- 
pany chartered or authorized to do 
business in this State may in any re- 
port or valuation of its securities which 
it is required by law to make, value 
all its securities having a fixed term 
and rate and not in default as to prin- 
cipal and interest, either according to 
the provision of the laws of this State 
existing at the time, as follows: If 
bought at par, at the par value; if 
bought above or below par, on the 
basis of the purchase price adjusted so 
as to bring the value to par at maturity 
and so as to yield meantime the effec- 
tive rate of interest at which the pur- 
chase was made; provided that the pur- 
chase price shall in no case be taken 
higher figure than the actual market 
price; and provided that the insurance 
commissioner shall have full discretion 
in determining the prices. 





NATIONAL LIFE OF VERMONT 
Its Insurance in Force Has Increased 
in 25 Years from $38,757,541 to 
$194,5°5 365 





The sixty-fifth annual statement of 
the National Life of Vermont shows 
that the Company is keeping up the 
progressive pace which it has set in all 
departments. 

In 1914 the new paid-for insurance 
equalled $21,558,399, advancing total 
outstanding insurance on a_ paid-for 
basis to $194,625,366, an increase of $6,- 
271,313. Total assets now equal $61,- 
509,789, an increase of $2,561,899. Inter- 
est and rents actually received amount- 
ed to $2,903,626, an increase of $152,542. 

Premiums for insurance equalled 
$6,581,077, an increase of $198,470. 
Considerations for life annuities equal- 
led $640,203, an increase of $141,429. 


Payments to policyholders amounted 
to $6,174,181. The increase in undis- 
tributed surplus over 1914 was $403,- 


491. In twenty-five years the Company 
has increased its insurance in force 
from $38,767,541 to $194,625,366; its 
surplus from $921,820 to $3,161,358. 





Clarence C. Miller, who has been with 
the general agency of James T. Phelps 
& Co., representing the National Life 
of Montpelier for Massachusetts, be- 
came associated January 1 with Wil- 
liam Morton Bunting, under the firm 
name of Plympton & Bunting, agents 
of the Penn Mutual. 





Some of the leading men of America 
are interested in a new plan to fur- 
nish a weekly income insurance and 
death benefit scheme, announcement of 
which will be made in The Eastern 
Underwriter next week. 





Clifford R. Allen, president of the 
Our Home Life Insurance Company, 
Jacksonville, has been elected presi- 
dent of the Exchange Bank & Trust 
Company, of that city. 





THE 


METROPOLITAN LIFE 








| Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 
The Daily Average of the Company’s 
Business during 1913 was: 
549 per day in Number of Claims Paid. 


7,895 per day in Number of Policies 
Issued and Revived. 


$1,676,339 per day in New Insurance 
Issued and Revived. 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


$286,288.62 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$164,025.94 per 
Assets. 


day in Increase of 


JOHN R. HEGEMAN, President 








ORGANIZED (871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST 


Southern Life 


Issues the most liberal forms of 
CONDITION ON 


Assets we 
Liabilities.......... 
Capital and Surplus... 

Insurance in Force 

Payments to Polic yasiaers since Organization.. 


Is Paying its Policyholders nearly.. 


GOOD TERRITORY 


- STRONGEST 
Insurance Company 
Policies from $1,000.00 to $50,000.00 


DECEMBER 31, 1913; 





-632,276.46 

Paneer oS teneecens 94,668,092.00 

14,138,137.61 
$1,250,000.00 annually 


FOR LIVE AGENTS 








DETERMINATION and ENERCY 


never before encounterec 


1 such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 


WILLIAM.N. COMPTON °F THE 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 
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E INSURANCE COM 


OF BOSTON MASSACHUSETTS 








Life Insurance and Texas 





Texas 


States. 


State are 





quately insured. 
men to tell them about the Southland Life. 


has more than four million people, made up of 


home grown population and the best selections from other 
They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 


More than a hundred thousand suitable subjects in the 


uninsured, and several times that number inate. 


dozen more good fi 
Address— 


JAS. A. STEPHENSON, President 
DALLAS, TEXAS 


We want ten or a 











The Guarantee 
HOUST 


insurance 
Assets over One Million. 


Business received first eight months, 


(average One Million a month). 


Life Insurance Co. 
ON, TEXAS 


in force over Twenty Millions of dollars. 


1913, over Eight Million 


We want a capable general agent for vacant office. 


Important open territory. 
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WHY NOT LET THE STATE DO 
EVERYTHING? 

At a time when relations between 
capital and labor are so severely 
strained that the head of an import- 
ant industrial commission advocates 
the confiscation of great personal for- 
tunes, it is rather surprising that such 
an influential body as the New York 
Board of Trade and Transportation 
should seem hell-bent on socialism with 
regard to compensation of employes. 
Yet, this organization is going to the 


New York legislature with a proposi- 
tion, summarized as follows: 
1. To hold negligent employers re- 


sponsible to the State in the amount of 
damages awarded for accidents and for 
penalties. 

2. To absolve from legal liability 
every employer who adopts measures 
of safety required by law and who is, 
otherwise without fault. 

3. To provide that when employer is 
at fault the State shall assume the re- 
sponsibility of collecting the damages 
and pay to the injured or his depend- 
ents the award whether the employer 
is able to reimburse the State or not. 

4. To provide that the State shall 
pay all other compensation. 

5. To provide that the money neces- 
sary to meet the obligations the State 
would thus assume shall be raised by 
a small general tax upon all property 
of the State alike, subject to taxation. 

The New York Board of Trade and 
Transportation does not believe that 
there should be any sound reason for 
discrimination between employes. en- 
gaged in hazardous and non-hazardous 
occupations. In its argument, support- 
ing its proposed change in compensa- 
tion law here, the board makes the 
statement that New Yorkers must pay 
from one-seventh to one-eleventh more 
than do industries and commerce in 
other States. Such a statement is not 
supported by the facts. The business 
men in the board will find that their 
propaganda is exceedingly dangerous. 
There is no telling where it will lead 
or what the back fire will injure. 





A LESSON FROM THE MOVIES 

The moving pictures of war scenes 
in Belgium, shown in the East under 
the auspices of the New York Sun, are 
interesting to those underwriters who 
are making a campaign against prevail- 
ing type of building construction in 
American cities. 


In a number of pic- 





tures soldiers are shown in the act of 
burning down houses so that they will 
not interfere with the big guns. To 
burn down a house in a Belgium city is 
not an easy proposition. It takes about 
half a dozen soldiers to do the work. 
First they soak branches of trees in 
oil; then they jam the wood through 
the windows, and pile the floor high. 
Next, they set it aflame with a torch. 

Even then they must keep on feeding 
the flames. It is a fine illustration of 
why the burning ratio in European 
towns is so low. Take the case of the 
larger cities which were raked with 
shell. The pictures sometimes show a 
bursting shell, but exposed buildings 
seem to escape unharmed, the fire not 
communicating. Any American city 
which underwent such a baptism of fire 
as have towns in Northern France and 
in Belgium would have been swept by 
a conflagration. 

Moral: Municipalities should compel 
fire-restrictive construction. 





ENDOWMENT INSURANCE 

Until recently in England it was vul- 
gar to be in trade. Many believed that 
no man could be in business and remain 
a gentleman at the same time. The best 
argument against this point of view is 
that such a point of view is no longer 
respectable. 

To the gentlemen who are attacking 
the principle of endowment insurance 
in financial magazines, calling such poli- 
cies “deceptive instruments,” the best 
answer is endowment insurance itself. 
It is giving benefits to thousands, and 
will continue to demonstrate its worth 
and desirability. 





INSURANCE STOCK VALUES 


Convention of 
Issues 


bs seemed 

Committee of National 
Insurance Commissioners 
List of Securities 





The list of securities held by insur- 
ance companies with valuations for use 
in annual statements to the State de- 
partments for the year ending Decem- 
ber 31, 1914, contracted for and adopt- 
ed by the committee on Valuation of 
Securities of the National Convention 
of Insurance Commissioners, has been 
sent out. For valuations of securities 
quoted only at long intervals the near- 
est sale price to June 30, 1914, was 









used. The following valuation of in- 
surance stocks is given: 

Aetna (Fire) ....339 Aetna Life...... 500 
Amer., N. J..... §30 Amer. Surety... 344 
Continental .... 890 Del. of Phila.... 25 
Fidelity & Dep. 290 Fire Ass’n....... 672 
Hartford Fire... 735 DEO cs tecissesa 410 
Ins. Co., N. A... 235 National Fire... 364 
Nation 182 DOT, oncscuccs, Aa 
Pa. 2 406 Peoples Nat'l. 72 
Phoenix (Ct.)... 381 POORER  xcusces 562 
Union (Maine.). 200 U.S. F. & G.... 8s 
3 (Md.) 170 Lumberman’s .. 342 
Maryland Cas... 345 REMSNCE .ccceece 120 
Standard Fire..| 15 


FLOOD INSURANCE 

Inquiries for insurance against dam- 
age caused by floods, are again being 
received in New York, from points 
through the Mississippi and the Ohio 
valleys. Indemnity of this character 
so far as The Eastern Underwriter is 
aware, is not procurable, Lloyds at Lon- 
don even refusing to entertain so 
hazardous a risk. 











The Syracuse Herald on Monday 
mornings will devote a special section 
to the narration of life insurance news 
of an educational nature. 





The Conservative Life of South 
Bend, Ind., is changing its name to the 
Conservative Life of America and is is- 
suing new policies. 





The net line of the Union Central has 
been increased from $50,000 to $100.000. 

















The Human Side of Insurance 





CHARLES N. WEBER 


Charles N. Weber, of Buffalo, the 
new president of the Home Life Insur- 
ance Company’s Agency Association, 
attributes much of his success to his 
propaganda for endowment insurance. 
His agency wrote more than $400,000 
last year, of which in excess of $200,- 
000 was written by Mr. Weber per- 
sonaly, most of it in fives and tens. 
This business is all good, showing 
little lapse. Mr. Weber succeeded in 
winning the Company’s Class B medal 
for largest percentage of premium al- 
lotment in 1914. Mr. Weber’s early 
training was received in a country 
school up-state. He had to walk a 
considerable distance every morning 
to reach the school house. Later, he 
passed the Regents’ examination. He 
is a self-made man in every sense. 
About ten years ago Mr. Weber, with- 
out any previous experience in the 
life business, having had considerable 
to do with building and loan affairs, 
connected himself with the Home Life, 
and is to-day one of the most suc- 
cessful enthusiastic and loyal agents 
of the Company. 

+ * * 


R. S. Critchell, long head of the 
Chicago local agency firm of Critchell, 
Miller, Whitney and Barbour, celebrated 
his seventy-fifth birthday by hunting 
tarpon in Florida on Monday. Aside 
from being slightly crippled, the result 
of injuries received in a railway acci- 
dent in England a few years ago, Mr, 
Critchell is otherwise as well as he 
was in the early days, when as presi- 
dent of the Chicago Board he kept his 
associates wide-awake every minute. 

* eo * 


Frederick Hoffman, statistician of 
The Prudential of Newark, is writing 
a book of five hundred pages on cancer. 

+ ca * 


George E. Ide, president of the Home 
Life Insurance Company, has been 
elected qa director of the Title Guar- 
antee and Trust Company of New 
York, succeeding Paul M. Warburg, 
the famous banker-philanthropist. Mr. 
Warburg withdrew from the board upon 
his election as a member of the Fed- 
eral Reserve Board. 

* ~ / 

Colonel Frank M. Taylor, of the 
Hartford, and Governor Fielder of New 
Jersey, will visit the Canadian North- 
west and the Panama-Pacific Exposi- 
tion in May. Colonel Taylor has al- 
ready paid two visits to the Pacific 
Coast. 

aa * * 

Louls R. Cheeney, former Mayor of 
Hartford, Conn., has been elected a di- 
rector of the Standard Fire of that city. 


Henry B. Rosenfeld, fourth vice-presi- 
dent of the Equitable Life Assurance 
Society, recently returned to this coun- 
try after spending some months in 
Europe. Mr. Rosenfeld traveled in 
many countries in the war zone, and 
he has brought back a most interest- 
ing collection of war literature. maps, 
cartoons and other matter. He said 
that he was treated courteously in all 
countries visited, and did not care to 
say anything for publication regarding 
his own experiences or his observations 
as to how the conflict is going. 

ok * a 


R. H. Cherry, of San Antonio, Texas, 
represents the third generation of his 
family to be associated with the Bank- 
ers Life Company of Des Moines. He 
starts this year with his father, R. B. 
Cherry, in the firm of Cherry & Cherry, 
which has the Bankers Life general 
agency for western Texas. His grand- 
father, John Cherry, was one of the 
original Bankers Life men and wrote 
policy No. 54. He was with the Com- 
pany sixteen years. R. B. Cherry has 
been with the Company for twenty-nine 
years and has a record of $38,000,000 of 
business in that period. Two of his 
brothers also were Bankers Life men. 
The youngster who has just joined the 
Company is twenty-one years old and 
has just graduated from the law de- 
partment of the University of Virginia. 

* oa * 

C. M. Odell and Frederick White, of 
White & Odell, general agents in Min- 
nesota for the Northwestern National 
Life, are in the Bahamas on a vacation 
trip. 

oe ca * 

Guy E. Beardsley, assistant secretary 
of the Aetna Insurance Company, re- 
cently honored by election to the presi- 
dency of the Hartford Board, is well 
qualified to fill the post, having for 
some years been a member of the or- 
ganization and in intimate touch with 
its activities. Mr. Beardsley graduated 
from the Sheffield Scientific School in 
1896, immediately thereafter becoming 


a clerk in the Aetna office. Subse- 
quently he was appointed a_ special 
agent for the National Union Fire, 


later transferring to the Home. In 
1905 he returned to the service of the 
Aetna, becoming an assistant secretary 
of the Company two years later. 

ca * * 


George E. Viehmann, president of 
the New Brunswick Fire, of New 
Brunswick, N. J., sailed for Chile on 
a combination pleasure and business 
trip, several days ago. A lawyer by 
profession and a fire underwriter by 
choice, Mr. Viehmann finds time to 
interest himself in other lines of ef- 
fort and is one of the forceful figures 
of Middlesex County. He was at one 
time mayor of New Brunswick and 
has served in the State Legislature; 
creditable to himself and profitable to 
his constituents. 

+ * * 

Charles L. Tyner, vice-president and 
secretary of the Home Insurance Com- 
pany, has had the honor of appoint- 
ment to membership on the Orange, 
N. J., school commission thrust upon 
him. As the father of three stalwart 
sons, Mr. Tyner has an especial rea- 
son for being interested in educational 
affairs, and the Orange commission 
will be distinctly the gainer by his 
accession thereto. 

* oa * 

Samuel Stebbins, formerly a stenog- 
rapher in the accident and liability de- 
partment of the Aetna Life, has been 
appointed assistant to John W. Long- 
necker, editor of the bright and inter- 
esting “Hartford Agent,” which paper 
is to be enlarged. 





NEW FIRE PREVENTION OFFICER 


Fire Commissioner Adamson of New 
York city has appointed Theodore I. 


Coe chief inspector of the Fire Preven- 


tion Bureau. 
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Fire Insurance Department 








NEW YORK ASSOCIATION 


PROGRESS ACHIEVED LAST YEAR 





Organization Increases Its Member- 
ship—Broadens Its Work and Adds 
to Its Usefulness 





Members of the Underwriters Asso- 
ciation of New York State and those 
familiar with its workings are proud of 
the organization and justly so. 

The past year was one of “work and 
progress,” the Association increasing 
its membership from 136 to 149; its 
staff of employees has been added to, 
new lines of usefulness taken up and 
old ones materially extended and im- 
proved. 

The sprinklered risk department had 
an unusually busy period, a condition, 
however, that is likely to continue 
rather than the reverse, for, largely be- 
because of the Association’s constant 
peachment of _ building protection, 
property-owners in New York are 
equipping their plants with sprinkler 
devices. In 1914 the number of speci- 
fications prepared for equipments on 
which rates had been predicated, was 
422, a gain of 27 per cent. over the 
number of the previous year. 

Partial Equipment 

A branch of sprinkler work that “has 
come to the front during the past year, 
and is bound to increase, is the instal- 
lation of partial equipments to secure 
reductions under the schedules applied 
by the general rating department. The 
partial equipment idea has been rather 
slow to develop, but promises a rapid 
increase in the future.” 

Towns and Cities Re-Surveyed 

Complete re-surveys of 26 cities, 
towns and villages were made since 
January first, and in all but seven in- 
stances new tariffs were issued as a 
result of the work. The centers visit- 
ed were: Albion, Angola, Argyle, 
Baldwinsville, Beacon, Brockport, Cats- 
kill, Cape Vincent, Copenhagen, Elmira, 
Endicott, Hamlin, Honeoye Falls, Hyde 
Park, Johnsonville, Locke, Middleport, 
Richberg, Rensselaer City, Sodus, Tux- 
edo Park, Turin, Unadilla, Watkins, 
Woodlawn and West Winfield. 

Use of Cards Favored 

Use of rating cards “in place of the 
cumbersome and unsatisfactory tariff 
books” now employed, will probably be 
adopted by the Association before very 
long, many of the members decidedly 
favoring such a departure. 

City Building Codes 

Largely through the instrumentality 
of the organization “very good building 
code and fire prevention ordimances 
have been adopted at Brockport, Clyde, 
Mohawk, and several other cities and 
towns. 

“Careful study was given the key 
rating system, changes being instituted 
therein in accord with suggested ex- 
perience. 

Most Important Work 

“Perhaps the most important work 
of the entire year was the promulgation 
of the new dwelling rates which went 
into effect on February 1, and which 
were superseded by a second edition, 
known as the ‘Blue Book,’ covering 
both dwelling and farm rates, which be- 
came effective September 1. With the 
exception of objections which were 
raised by local boards in two promi- 
nent communities of the State, the new 
rates went into effect without serious 
opposition and ultimately were accept- 
ed by the communities referred to and 
are now in full force and _ effect 
throughout the entire territory of the 
association. The adoption of the new 
Dwelling and Farm Rates and Sched- 
ules has removed the discriminatory 
features of our New York State tariff 
to a very large degree. 

“The work of general schedule revi- 


sion has been delayed somewhat during 
the past year by the necessity which 
has developed of making the revision 
in conjunction with the Suburban Fire 
Insurance Exchange and the Buffalo 
Association of Fire Underwriters, and 
all that can be reported at this time is 
progress, except in so far as the Mer- 
cantile Schedule itself is concerned. 
“The new Mercantile Schedule has 
been tried out and is, it is believed, 
a thoroughly workab:e schedule for our 
territory. We hope that, when the an- 
nual report for 1915 is made, it can be 
stated that long strides have been 
made toward the complete application 
of the schedule throughout the larger 
communities of the State.” 





STRONG FOR HOME COMPANIES 





Continued Demand for Stock of Con- 
necticut Corporations Forces Ad- 
vance in Market Quotations 





Anticipating the issuance of satis- 
factory statements by the Hartford 
fire insurance companies, the Connec- 
ticut investing public has been bidding 
heavily for stock of these corporations, 
with the result that shares have ad- 
vanced several points during the past 
week. 

Aetna Fire is quoted 338 bid, with 
sales in the neighborhood of that figure. 
Hartford Fire is quoted 700 bid, 705 
asked, with recent sales at 705 a 
share. National Fire, to which we have 
called attention as a desirable pur- 
chase, has had a marked advance this 
week, being quoted 352 bid, 354 asked, 
with recent sales at 352 against 343 
bid, 350 asked a week ago. The quo- 
tations of Phenix Fire and Standard 
Fire remain practically unchanged; 
the former being quoted 367 bid, 376 
asked, with sales ranging between 370 
and 375 and the latter 70 bid, 74 asked. 





UTICA AGENT DEAD 





W. E. Richards of Thompson, Richards 
and Brady, Commits 
Suicide 





William E. Richards, well known to 
New York special agents as senior 
member of the Utica local agency 
firm of Thompson, Richards and Brady, 
committed suicide on Monday evening. 
Why, is a mystery, for he was of af 
unusually buoyant disposition, and con- 
trolled a profitable business. 

“Billy” Richards was chief clerk in 
the old Thompson agency, when some 
years ago he was taken into partner- 
ship. Subsequently the progressive 
office of J. Ben Brady joined forces 
with Mr. Richards, the combination 
forming the present firm of Thompson, 
Richards and Brady. 





HEADS HARTFORD BOARD 





Assistant Secretary Beardsley of Aetna 
Chosen President of Local Asso- 
ciation—Other Officers Selected 





Guy E. Beardsley, assistant secre- 
tary of the Aetna Insurance Company, 
was elected president of the Hartford 
Board of Fire Underwriters, at the 
annual meeting of the organization 
held some days ago. Other officers 
chosen were: F. F. Small, vice-presi- 
dent; W. E. Langdon, secretary and 
stamp clerk; Clarence W. Sexton, as- 
sistant secretary, and C. M. Goddard, 
treasurer. 





ELECTRICAL CONDITIONS BAD 


Responsibility for a number of re- 
cent fires at Montgomery, Ala., is 
placed by underwriters upon the poor 
electrical conditions existing in the 
city, as the result of a fight between 
the two chief electrical supply com- 
panies. 





* 


: 





NATIONALUNION "20 


eens 
iF eA 








| 














A GIFT WORTHWHILE | 























APPRECIATE TALENT 


A. G. Patton Becomes an Officer of 
Philadelphia Association—Leaves 
N. Y. Fire Exchange Feb. 14. 





Alfred G. Patton, who has been in 
charge of the engineering and general 
hazard rating departments of the New 
York Fire Insurance Exchange for the 
past eight years, has been appointed 
assistant secretary of the Philadelphia 
Fire Underwriters Association, and 
will assume his duties on February 14. 

Mr. Patton is a graduate civil en- 
gineer of the Philadelphia Polytech- 
nical Institute and practiced his pro- 
fession in railroad, vity and United 
States coast survey work previous to 
becoming interested in insurance en: 
gineering. He became connected with 
the Philadelphia Association in 1903, 
after four years of service, came to 
the New York Exchange where he has 
been ever since. His duties with the 
Philadelphia organization will be in 
the capacity of assistant to C. A. 
Hexemer, secretary of the Association. 

The functions of the Philadelphia 
Fire Underwriters Association cover a 
much broader field than the New York 
Exchange, including as it does the 
work done by both the New York Ex- 
change and the New York Board 0” 
Fire Underwriters in addition to a 
stamping department. Mr. Patton will 
supervise the work of the various de- 
partments and the general efficiency 
of the Association. 





SAYVILLE, L. |. FIRELESS TOWN 


Sayville, L. IL, known as the “fire- 
less village” having had but one fire 
during 1914, which, by the way, car- 
ried a loss of less than $50, talks of 
installing an electric fire alarm sys- 
tem, with a view to maintaining the 
enviable reputation from fire immunity 
it now enjoys. 











AUTOMOBILE TRUCKS 





Committee of Brokers Association to 
Investigate Rate-Cutting 
Report 





Animated discussion by members of 
the Fire Insurance Brokers Association 
of New York, at their regular monthly 


meeting on Wednesday, followed the 
statement that a prominent casualty 
company was cutting liability rates on 
automobile trucks The matter was 


delegated to the Grievance Committee 
for investigation. 


JERSEY CITY’S OLDEST AGENT 


R. W. Woodward, president of the 
Jersey City agency of Woodward & 
Williamson, was 73 years old on Jan 
uary 4. He has the distinction of 
being the oldest fire insurance agent 
in Jersey City and, it would probably 
be found, one of the oldest in the 
business. Mr. Woodward founded the 
agency in 1869 and has been pursuing 
the vocation of one of the leading 
New Jersey fire insurance agencies 
since that time. 

He is very active and energetic and 
still handles most of the New York 
affairs of the agency. While riding 
in a Broadway car last week he 
stumbled over a suit case and severely 
injured his knee so that he has been 
confined to the house since the acci- 
dent. 


BALTIMORE AGENT A VISITOR 


Carroll J. Ernstberger, a bright and 
active young agent of Baltimore, who 
represents the Newark Underwriters, 
called at the home office of the Newark 
Fire Insurance Company this week. 
Mr. Ernstberger is secretary and treas- 
urer of E. B. Du Val & Co., Inc., and 
has been with that corporation for 
seven years. He said that Baltimore 
had a heavy loss ratio in 1914 
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CONCESSIONS TO BROKERS 


CASUALTY MEN 





HELP FROM 





Workmen’s Compensation and Service 
Bureau to Supply Data Regarding 
Risks 





In future brokers in good standing 
will be able to secure from the Work- 
men’s Service and Information Bureau, 
service akin to that afforded them by 
the New York Fire Insurance Ex- 
change, and at very modest cost. 

It was at first suggested by the 
Bureau that the brokers seeking data 
regarding casualty risks pay an annual 
fee of $25.00 and a specific charge in 
addition for each survey called for. 
This proposition being unacceptable to 
the local men, the casualty underwrit- 
ers on Tuesday agreed to furnish all in- 
formation, aside from surveys, without 
cost, providing the broker produced a 
letter from the assured authorizing the 
inquiry on the latter’s behalf. Further: 
surveys when desired, would be sup- 
plied at a cost sufficient to cover copy- 
ing; the minimum charge to be 50 
cents. 





DECLINE THE REQUEST 





Suburban Fire Insurance Exchange 
Will Not Advance Its 
Commissions 





As was confidently predicted would 
be the case the Suburban Fire Insur- 
ance Exchange at its quarterly gather- 
ing on Tuesday, refused positively to 
change its present agency commission 
scale. 

Some months ago the local men of 
several counties felt that the five per 
cent. increase granted New York bro- 
kers was discrimination against them, 
and asked that the agents be given 
added compensation. The matter was 
referred to a special committee for in- 
vestigation. The committee reported 
on the 19th, asserting that the great 
percentage of membership companies 
were decidedly opposed to any change 
in the present scale of commission. 





Brooklyn Rapid Transit 

Experts of the New York Fire Insur- 
ance Exchange are still figuring upon 
the schedule of the Brooklyn Rapid 
Transit Company, endeavoring to ar- 
rive at a proper rate for the risk 
which is being carried by the compa- 
nies upon binders. It does not now ap- 
pear as though the railway would make 
all the protective improvements talked 
of when the line was placed some 
weeks ago, hence the rate to be fixed 
will likely be higher than that at which 
the business was tentatively accepted. 





Talking Banquet 
The advisability of holding a banquet 
in the near future is being considered 
by a special committee of the Fire Ins- 
surance Brokers’ Association. 


A RETROGRADE MOVE 





Bill Before New York Legislature 
Would Abolish State Fire 
Marshal’s Office 





Assemblyman Hinman is the author 
of a measure submitted in the New 
York Legislature, for the termination 
of State Fire Marshal’s office. The 
bill reads: 

“Article ten-a of chapter thirty-three 
of the laws of nineteen hundred and 
nine, entitled ‘an act in relation to 
insurance corporations, constituting 
chapter twenty-eight of the consoli- 
dated laws,’ as added by chapter four 
hundred and fifty-one of the laws of 
nineteen hundred and eleven and 
amended by chapter four hundred and 
fifty-three of the laws of nineteen 
hundred and twelve and chapters one 
hundred and ninety-two, two hundred 
and four, two hundred and fourteen, 
three hundred and three, three hun- 
dred and ninety-three, four hundred 
and five, four hundred and thirty-one, 
four hundred and thirty-two, four hun- 
dred and thirty-three, four hundred 
and thirty-four, five hundred and 
twenty and five hundred and twenty- 
three of the laws of nineteen hundred 
and thirteen, and comprising sections 
three hundred and fifty to three hun- 
dred and seventy-five, inclusive, and 
sections three hundred and seventy- 
seven to three hundred and seventv- 
nine, inclusive, is hereby repea'ed 
and the office of State fire marshal and 
all offices and positions therein abo’- 
ished. All property, books, papers. 
records and documents pertaining to 
the office, powers and duties of State 
fire marshal in the possession or con- 
trol of such officer or his subordinates, 
shall be delivered on demand to the 
director of the State library and 
him kept and preserved until other- 
wise provided by statute. 

“Section two of chapter four hundred 
end fifty-three of the laws of nineteen 
hundred and twelve, entitled ‘An act 
to amend the insurance law, in relat’~ 
to State fire marshal,’ is hereby re- 
pealed. . 

“This act shall take effect immedi- 
ately.” 





FIGURES OF THE MUNICH 

At the annual meeting of stockhold- 
ers of the Munich Reinsurance Com- 
pany, held at Munich, Germany, on the 
30th ultimo, the report forthe year end- 
ed June 30th preceding was submitted. 
This showed an underwriting profit in 
the several branches as follows: Life, 
$205,196; accident, $190,590; marine, 
$87,368; fire, $614,804. Total, $1,097,- 
957. 

The interest from investments was 
$988,511; transfer fees, $1,246, whi'e 
$414,399 was taken over from last 
year’s account, $414,399. 

From the net profits of $1,496.649: 
$468,750 went for dividends; $250,000 
was transferred to the special profit 
reserve account (which now amounts 
to $3,750,000): $18,257 was paid to di- 
rectors, and $722,142 was transferred to 
next year’s account. 

The Gulf Coast Life of Mississippi 
has elected Dr. H. M. Folkes president. 
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Policy Holders 
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A Local-National Service For Agents 


Our chain of offices gives you the best equipment and service for handling 
your accounts from any section of the country. Also, increase your business 
by placing with us your Surplus Lines of Insurance. We will write for you as 
high as $150,000 on a single risk with immediate binders and 10 per cent. 


commission. 


Marsh & McLennan Service Means Loyalty to You, Safety, Broad Treat- 


ment and Sound Advice. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. 1615 California St. 
NEW YORK DENVER 

Ford Bldg. 
DETROI 


17 St. John St. 
MONTREAL 


300 Nicollet Ave. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 


314 ed St. 
DULUTH 


These Offices Will Give You the Best There is in Insurance Service 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 











INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 


92 William Street, New York 


RICHARD D. HARVEY 


United States Manager 











OF NEW YORK. 





company for an agent. 





Home Office, 


Western Office, 








Continental Insurance Company 
The beet company for a policyholder is the best 
HENRY EVANS, President. 


80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 





The assured places the responsibility on the 
agent; a Fidelity-Phenix policy relieves him of it. 


HENRY EVANS, President. 


Home Office, 
80 MAIDEN LANE, NEW YORK. 


Western Office, 
137 SO. LASALLE ST., CHICAGO. 


“An Agent Is Known by the Companies He Keeps” 
Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 


fairness. 





Fidelity (Fire) Underwriters 


Combine the assets of two of the largest com- 
panies with the highest sense of liberality and 


Combined Assets $42,586,574 
Policyholders Surplus $23,743,555 


80 MAIDEN LANE, NEW YORK. 


OF NEW YORK. 


Home Office, 
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STATE INSURANCE FAILS 
TO JUSTIFY ITSELF 


WISCONSIN GOVERNOR’S VIEWS. 





After Ten Years’ Experience, Practice, 
He Asserts, Should Be 
Discontinued. 





In his recently delivered message to 
the Wisconsin Legislature, Governor 
Phillippi, made the following com- 
ment and recommendation concerning 
the State Insurance Fund: 

“It has been the policy of the State 
since 1903 to assume the fire risk on 
its own buildings. The insurance car- 
ried on State property by the State is 
reported by the commissioner as $17,- 
670,000. In addition to this there is on 
the statute books of the State a pro- 
vision that all property of cities, coun- 
ties, villages and school districts, after 
favorable vote on the part of boards or 
councils having charge of such public 
property, may contract for their insur- 
ance protection with the commissioner 
of insurance. The amount of insurance 
carried under this provision is reported 
to be $1,595,359, making a total of in- 
surance carried by the State of $19,- 
265,359. The insurance commissioner 
under date of December 18, makes the 
following statement concerning the 
condition of this fund: 

ASSETS. 
Cash in hands of 

State treas... $62,701.91 
Premiums in _ pro- 

process of collec- 


ere 68,936.69 
$131,638.60 

LIABILITIES. 

Unearned prem..$41,194.55 

Due to gen. fd... 78,137.99 





$119,332.54 


Surplus over all liabilities. .$ 12,306.06 

“The board of regents of the normal 
schools have recently brought an ac- 
tion in court to compel the insurance 
commissioner to turn over to the nor- 
mal school fund an additional sum of 
$106,800 in settlement of a loss caused 
by the destruction by fire of the State 
normal schoo] at Superior. It is evi- 
dent from this that if the courts order 
the payment of this amount the insur- 
ance fund will show a deficit, which 
means that the premiums accredited to 
the insurance account in the past ten 
years have not accumulated a fund 
that protects the State against loss 
either by fire or tornado; in fact the 
State has lost a substantial sum of 
money by not insuring its property. If 
any considerable loss should occur at 
this time of the property of the coun- 
ties, towns or villages now insured 
with the State it would be necessary 
to pay it out of the general fund, and 
this raises the constitutional question 
whether the insurance commissioner 
has a right to use money out of the 
general fund to pay losses occurring to 
county or municipal property. 

“The present condition of this fund 
after an experience of ten years dem- 
onstrates conclusively that State insur- 
ance on the basis on which it has been 
carried on is a failure. I believe this 
to be due to the fact that the value of 
the units insured bears too large a 
proportion to the total risks carried. 
Losses seem to occur frequently, and 
the amounts are uniformly large, which 
seems to make the project unsafe and 
therefore undesirable. I therefore 
recommend that the present system of 
State fire insurance be discontinued, 
and more reliable insurance be sub- 
stituted therefor.” 





FIRE MARSHALS 

While the State of New York is 
frowning upon the Fire Marshal office 
the State of New Jersey is consider- 
ing the creation of such a position. 
Fire chiefs of half a dozen municipali- 
ties met in Trenton this week to con- 
sider the fire marshal bill. 








EPSTEEN MAY LIVE IN EAST 


NO ANNOUNCEMENT OF PLANS YET 








Former Insurance Commissioner of 
Colorado Attracted Attention as 
Student of Business 





Saul Epsteen, who has resigned as 
insurance commissioner of Colorado, 
nas received several offers In the West 
for his services, but has not made a 
new connection yet. It is reported that 
ne may live in the East. 

Was a Professor 

Mr. Epsteen was a professor in a 
Colorado university when he was made 
commissioner of insurance. Although 
the State reeked with politics he won 
out on merit. His work as commission- 
er has attracted wide attention among 
underwriters, as it is generally con- 
ceded that he has shown himself a stu- 
dent of the business. His paper on 
State fire insurance rate making is re- 
garded as one of the best things that 
has been written in connection with the 
difficult problem of correct charges for 
carrying insurance risks. 

His articles on fire waste, on the in- 
surance man in politics, and on ciassi- 
fying expenses in conduct of casuaity 
business showed much thought. In mak- 
ing reports on companies Mr. Epsteen 
wrote with a clarity of vision and a 
marshalling of facts that were easy for 
policyholders to understand and admir- 
able in their form. 

Letter of Resignation 

In his letter of resignation to Gov- 
ernor Carlson Mr. Epsteen said: 

I hereby tender you my resigna- 
tion as Commissioner of Insurance 
to take effect at 12 o’clock noon on 
March 15, 1915. 

Under the decision of the Su- 
preme Court in the Public Utilities 
case, the office of Insurance Com- 
missioner does not come within the 
scope of the Civil Service law of 
this State. 

I greatly appreciate the honor 
which the Senate conferred upon 
me by unanimously confirming my 
appointment and thus extending 
my tenure of office until the year 
1917. However, the office being no 
longer under civil service, | have 
decided to retire to private busi- 
ness life. 

PROTECTED BY SPRINKLERS. 
As a further safeguard against fire 

the recently completed six-story con- 
crete building of the Electric Storage 
Battery Company, of Philadelphia, has 
been thoroughly equipped with auto- 
matic sprinklers. The service was sup- 
Plied by the Grinnell people, and con- 
sists of 2,200 sprinkler heads fed by 
three 5 inch risers. “The supplies to 
the sprinkler system are taken from 
10 inch, 8 inch and 6 inch underground 
pipes, which are supplied by a 30,000 
gallon gravity tank thirty-five feet 
above the highest sprinklers, while 
there are also two 750-gallon pumps, 
taking suction from a 75,000 gallon 
reservoir.” 





APPOINTS ARROTT AS AGENT 

The American of Newark has ap 
pointed James W. Arrott, Ltd., agents 
in Pittsburgh. The Company was for- 
merly represented by William F. 
Gardner & Son. Mr. Gardner, Jr., is 
now with the Arrott office. The Arrott 
agency is a large one and long estab- 
lished. 





CHICAGO AGENCY DISSOLVES 

The dissolution of the Chicago 
agency of Shipman & Wayne has been 
announced. H. L. Wayne has organ- 
ized the H. L. Wayne Co., of which he 
is president. Geo. E. Shipman has en- 
tered the Moore, Case, Lyman and 
Hubbard agency. 





PERSISTENT POLICYHOLDERS 

The Home of New York will continue 
its membership in the Western Sprink- 
ler Leakage Conferencs, while the 
Providence-Washington has joined the 
organization. 





jaqunt FIRE EXTINGOISHER 






TO OPERATE 
TURN HANDLE TO LEFT 
WORK LIKE A PUMP 












FIR 
EXTINGUISHER 


IVES, not protection alone, but that which 

is equally important, the constant feeling 
arnen 5 doe of security. Aside from its efficiency when the 
- fire does come, it repays its modest cost a hun- 
dred times a year in peace of mind. 


The convenient size of this extinguisher, its 
readiness and ease of operation will mini- 
mize the fire peril in school or factory, hotel 
or theatre, hospital or home. 
Write nearest office for full information-- 
send a postal now. 
Brass and Nickel-Plated Pyrene Fire Extin- 
guishers are included in the lists of 
appproved Fire Appliances issued 
by the National Board of 
Fire Underwriters. 


| Pyrene Manufacturing Co., 1358 Broadway, New York 


Aberdeen, S. D. Boston Chicago Duluth Nashville Richmond 
H Alton Bridgeport Cincinnati Fargo, N. D. New Orleans St. Louis 
| Anderson, S.C. Buffalo Cleveland acksonville Oklahoma City St.Paul _ 
| Atlanta utte ayton isville Philadelphia Salt Lake City 
Baltimore Charlotte, N.C. Denver Memphis Phoenix Se ntonio 
Birmingham Charlest'n, W.Va. Detroit Milwaukee Pittsburg York, Neb. 
PACIFIC COAST DISTRIBUTORS: Gorham Fire Apparatus Co., San Francisco, Los Angeles 
Seattle. Distributors for Canada: May Oatwuy fire Alarms, Ltd., Winnipeg, Toronto, 
| Distributors for Great Britain and the Continent: The Pyrene Co., Ltd. 19-21 Great Queen St. 
London, W. C. 































MARINE INSURANCE BILL 

Senator Cheney of Connecticut has 
introduced a bill providing that any 
corporation authorized by law in this 
State to issue any contracts relating 
to inland marine and transportation in- 
surance, or relating to ocean marine 
insurance may as a part of said con- 


tracts, make insurance upon vessels, 
freights, goods, wares, merchandise, 
specie, bullion, jewelry, profits, com- 


missions, bank notes, bills of exchange 
and other evidences of debt, bottomry 
and respondentia interests, and every 
insurance pertaining to or connected 
with marine risks of transportation and 
navigation. 


CRANFORD LOCAL AGENT DEAD 

Death claimed William Drysdale, a 
real estate and insurance agent of 
Cranford, N. J.. on Monday. Mr. Drys- 
dale was a young man who, though in 
business but a few years, built up a de- 
sirable business. He was of high repu 
tation and exceedingly popular in the 
town in which he was born and spent 
his entire life. 


HUDSON COUNTY AGENTS 
A committee appointed for the pur- 
pose by the Eastern Union is co-oper- 
ating with a committee from the Hud- 
son County (N. J.) Underwriters As- 
sociation with a view to re-establishing 
the “five agencies” rule in and through- 
out Hudson county generally and to 
enforce the adoption and observance 
of proper rules in that section. This 
course has been taken as a resylt of 
the multiple agency evil, which some 
months ago developed to a _ serious 
extent. 
J. H. DERBY, Jr., A VISITOR 
One of the callers at the offices of 
the American of Newark this week 
was John H. Derby, Jr., an enterprising 
agent of Glens Falls, N. Y. 





NORTHERN STOCKHOLDERS MEET 

At the meeting of the stockholders 
of the Northern Insurance Company 
held last Tuesday at the offices of the 
Willard S. Brown Co., 1 Liberty street, 


New York, the five directors whose 
term had expired were re-elected to 
office. Immediately after the election, 


the directors met and voted the same 
annual dividend as has been yielded in 
years past. 





ST PAUL FIRE & MARINE 

Among the companies that have 
made public their 1914 figures thus 
early is the St. Paul Fire & Marine of 
Minnesota. The Company’s total as- 
sets are given as $10,162,454; its pre- 
mium reserve, $5,233,618; cash capital, 
$1,000,000, and net surplus, $3,216,643. 


The assets increased $697,565 over 
those of the preceding year, which 
$69,101,000 was added to the premium 
reserve. 





LAW’S STATE CHART 

Harrison Law, of Nutley, N. J., has 
issued the 1915 edition of his State 
Chart. The publication in concise, 
well arranged and easily understood 
form, gives a list of all States in which 
the different companies are licensed; 
the legal requirements of each of the 
States and territories. A complete list 
of the underwriters’ agencies of the 
country is given, as is also the prin- 
cipal company reinsurances effected 
during the past three years. 





SPECIAL REPRESENTATIVES 

Houts, Kelle Company, head subur- 
ban agents in New York city for the 
German American of Pittsburg, have 
been appointed special] representatives 
of the Eagle Fire of Newark for accept- 
ing business at tariff rates in all terri- 
tory, excluding New York city. Arthur 
F. Houts of the agency is also manager 
of the New York office of Terrill & 
Wordley Company of Newark. 
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NOT A HOWLING SUCCESS 


GOVERNMENT’S MARINE VENTURE 


Cost of Maintaining War Risk Bureau 
Out of All Proportion to 
the Income 





A Washington, D. C., despatch 
asserts that a consensus of opinion 
regarding the Federal Government’s 
Insurance Bureau, holds the scheme 
to be a decided failure. 

This is because of the fact that ship- 
owners have been compelled to look 
to other agencies than that of the 
Government for protection from the 
various forms of risk that attend their 
ventures at sea, where the danger of 
wreck and fire is constantly present. 
The Government insurance is solely 
against loss occasioned by the war, 
and of insurance placed the amount 
by the bureau has been the uncon- 
siderable sum of $300,000, with collec- 
tions, scarcely sufficient to pay the 
cost of administration, while the num- 
ber of premiums paid up to date has 
been only 44. 

Moreover, the Government insurance 
applies only to American-owned ves- 
sels. For the reason already stated 
American vessel owners are compel'ed 
to take out general insurance in Lloyds 


or some marine insurance company. 
There is no means of comparing the 
rates of Government insurance with 


those of Lloyds, and this makes it 
difficu't to estimate what advantage, 
if any, has been gained by the war 
risk insurance, whose projectors and 
advocates predicted great things for 
the venture 

Of course, the fact that this Gov- 
ernment will issue an _ insurance 
against war risks has somewhat les- 
sened the cost of insurance to Amer- 
ican vessel owners. 

Under the strict regulations enforced 
by the Secretary of the Treasury no 
definite information can be obtained 
at the office of the War Risk Bureau. 
The opinion here is that the bureau 
has not justified itself and is of little 
value to the shipping world. 

These rates and rules, effective in 
all ports of the United States, have 
been published on Monday: 

Cargo, freight and advances: 

First: Between ports of the United 
States, its possessions, or any non- 
belligerent ports in the Western Hem- 

phere, 14 per cent 

Second: Between ports on the west 
coast of the United States and Japan 
r China, %4 per cent. 

Third To non-belligerent ports 
other than above and not north of 
Havre, in Europe, nor east of Sicily, 
in the Mediterranean, % per cent. 

Fourth: To all other ports, % per 
cent. 

Vessel 

By voyage, 
loading to not 
of discharge. 

First: Between ports of the Un’‘ted 
States, its possessions, or any non- 
helligerent ports in the Western Hem- 
isphere, 4 per cent. 

Second: Between ports on the west 
coast of the United States and Japan 
or China, 4% per cent. 

Third: To other non-belligerent ports 


(voyage risks): 
meaning from port of 
more than two ports 


not north of Havre, in Europe, nor 
east of Sicily, in the Mediterranean, 
% per cent. 

Fourth: Other ports, % per cent. 

Vessel—(time): 

Time policies to be issued for a 
period of 90 days only, rate 1% per 
cent. 

If the insured agrees to a warranty, 
reading: 

“Warranted using only non-bellig- 
erent ports in the Western Hemis< 
phere,” rate % per cent. 





HELD FOR TRIAL 


Case of Federal Government Against 
Wilmington Parties to be 
Heard March 9 


Ronald F. Brennen, Daniel M. Ridge- 
ley, ex-United States Senator Richard 
R. Kenney and Harry A. Woodcock 
were brought into Federal court at 
Wilmington, Del., some days ago for 
final pleading in the case brought 
against them by the Government, al- 
leging conspiracy in obtaining money 
for the sale of fire insurance policies 
in companies which were unsound and 
using the mails for that purpose. 
March 9 was fixed as the date of the 
trial of the defendants. Frank W. 
Anthony and Claire Webster Anthony, 
who were implicated by the Grand Jury 
in the same case, were not brought 





into court, as they are still without 
counsel. 
PUBLICATION OF STATEMENTS 


Insurance companies are free to 
generally publish their annual state- 
ments in New York immediately the 
figures be filed with the State Insur- 
ance Department. 


NEW BILLS IN LEGISLATURES 


(Continued from page 1.) 
is favored by Nebraska solons, and a 
bill defining a plan to that end is now 
being considered in the legislature. 


Oregon Has Faith in Companies 

In the opinion of Oregonians the in- 
terests of the general public would be 
conserved if insurance companies were 
privileged to agree upon rates and gen- 
eral practices, and a bill has been pre- 
pared permitting such action, both offi- 
ces having general agents in the State 
and those without such connections, 
being placed upon a plane of equality 
in this respect. 

Occupation Tax in Virginia 

Insurance agents are exempt from 
the application of the occupation tax 
proposed under a Virginia measure, 
though practically all other classes, in- 
cluding insurance brokers, must pay. 

The Old Dominion State also plans 
to regulate underwriters’ agencies, 
though just how, is not clear from a 
perusal of the intended statute. 

Managing underwriters generally, and 
those charged with fellowing legislative 
action particularly, will be kept well 
occupied in watching bills during the 
next three or four months, is a fore- 
gone conclusion. 

That beneficial results will follow 
surely though slowly, the intelligently 
directed publicity campaign now being 
pushed by underwriters, is the earnest 
hope and confident belief of the frater- 
nity generally. 





CE Tia 602 oe ie sescctces 
Re-Insurance Reserve 


NET SURPLUS... 


KARL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 


Reserve for Unpaid Losses and All Other Liabilities.. 
ks ~ $6,839,209.99 


During a successful record of 58 years this Company has paid losses exceeding 


$14,000,000.00 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer 


$1,000,000.00 
2,845,185.81 
273,985.87 
2,720,038.31 


A. H. HASSINGER., Secretary 
J. K. MELDRUM, Assistant Secretary 





, en 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








FIRE 


AND TORNADO’ 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 
ASSETS - $17,938,784 
LIABILITIES - $9,193,374 
Net - Surplus $4,745,410. 





BKENJ AMIN RUSH, Vice-President 
JOHN O. PLAT@, 2nd Vice-President 





INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 





LOSSES PAID SINCE 
ORGANIZATION 


Surplus to Policy Holders $8,745,410. 


EUGENE L. ELLISON President 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 





$164,800,757. 


T. HOWARD WRIGHT, Sec’y and Treas. 
SHBLDON CATLIN, Ass‘t. Secretary 








HEADS CHICAGO BOARD 





H. G. Buswell Elected President at 
Association’s Annual Meeting— 
M. J. Naghten “Watched” 





H. Grant Buswell, local manager of 
the Home of New York, was unani- 
mously elected president of the Chi- 
cago Board of Fire Underwriters, at 
the annual meeting of the association 
some days ago. 

Other officers selected were Bernard 
Rogers, vice-president, and George S. 
Haskell, secretary. 

“Mike” J. Naghten, the retiring 
president of the organization, was pre- 
sented with a handsome gold watch, 
as an evidence of the esteem in which 
he is held by his Board associates. 

Mr. Buswell, who will direct the 
workings of the Chicago Board during 
the new year, although a resident of 
Chicago for a number of years, is 
equally well known in this city, having 
been prominently connected with the 


head office of the Home before his 
advancement to its Chicago manage- 
ment. 


AIMED AT S. E. U. A. 

Presumably at the instigation of In- 
surance Commissioner McMasters, a 
bill has been submitted to the South 
Carolina Legislature, that cannot be 
construed as other than a slap at the 
Southeastern Underwriters Association. 
The measure provides that all fire in- 
surance companies licensed in the 
State shal] joint at least one rating or- 
ganization; they may hold membership 
in others, but the securing of more 
than one rate upon the same risk is 
prohibited. 

Rating associations must maintain 
offices within the State, and admit to 
membership any company desiring to 
join. 

HEAD OF MINN. DEPARTMENT 

Former Senator Samuel D. Works 
of St. Paul, has been appointed super- 
intendent of the Minnesota Insurance 
Department. He has wisely decided 
to retain the services of Actuary 
Peterson, and the majority of the 
clerical staff, insuring the continuance 
of the department’s operations with 
a minimum of friction. 





LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 











Authorized Capital $500,000 


Brirnit National Hire 
Iusuraue Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 
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CALL ROEBLING LOSS TOTAL 


INSURANCE OF $900,000 CARRIED 





President of Company Quoted as Say- 
ing Fire Was Incendiary—Result 





of War? 
The destruction of the John A. 
Roebling Sons Company’s factory in 


Trenton, N. J., was a hard blow to un- 
derwriters, coming so soon in the wake 
of a bad year in New Jersey. 

The Standard of Trenton, which con- 
trolled the insurance, telegraphed the 


General Adjustment Bureau that the 
loss is total. The insurance carried is 
$900,000. It was written with the 80 


co-insurance clause. 
The Insurance 
The list of insurance follows: 


per cent. 





Phoenix, L 
Colonial Und. 
State of Pennsylvamia..............ess00 10,000 






er er eee 5,000 
PN SME Secatentesccccesesieseies 5,000 
Ok WOME, Miisiss chabs sedsacepssiwenseeed 5,000 
Pen) DEEL. 5, dk ce casey keaubeeeeeeee 5,000 
SE BND kctspsddndgdessecstcasdeenenes 4,000 
TN SD on. ss cidade 6 nd mnsscecestecnss 4,000 
NS IEG Maint cores sleek howe sie enebenae 3,500 
ED NE 518i hG055i.n cain snbereaduants 25,000 
COE SUID isc cinn scinesccvedessacas 23,000 
PRT IUNEIK® Sh oncawdvess vadsvcsesueton 20,000 
es Or Es wi ccenerareendceshsnes 5,000 
Se a Sh pines geese taedese 15,000 
PE: NEN « voscescctondensdccenswane 15,000 
PRE PUT NOOR cc eseccccessccsescesens 12,500 


Allemannia 
Northern, N 
Western As 
Royal, Live 
National Un 





Granite pbdenare 

meme OT Biesiese iatabete 

Northern, London.............. ) 

I A gaan cancnesactseuda aan 000 

People’s National...... nsewe er 5,000 
) 





nt oe 

New Hampshi ; : 

TERRE NOTION ks cicccccvecsactievessess 5,000 

Girard F. & M 
t f M 





Delaware nd. 
Boston 
Ohio Fz 
Old Colony 
Union 











Mechanics sruhages 
Michigan Com’l.. 
German-Am., Md 








German-American 
Stuyvesant 
Roch. Germar eiceutwaee 
Aachen & Munich.... 


Germania 
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There are several unusually interest- 
ing features of the fire. The plant is 
supposed to have been making some 
supplies for the Allies. Sometime ago 
a bomb was found in the plant. The 
Newark Star in its story of the fire said 
in part: 
“Charles G. Roebling, president of 
the concern, who was early on the 
scene of the fire, said he was of the 
opinion that the fire was caused by an 
incendiary. He would not say if he 
suspected anyone in particular, or if he 


thought it might be one of the friends 
of the man arrested for throwing the 
bomb into the other works on New 
Year’s day. He said the fire started in 
a pile of rubbish not far from where 
the 300 men were at work and that in- 
asmuch as there was no inflammable 
material or light near it, he suspected 
a firebug. 

“He also claimed there was not suffi- 
cient pressure to fight the fire. He 
says he believes the building could 
have been saved had there been a high- 
er pressure at the mains and also if the 
firemen had responded to the alarm 
quicker.” 

Origin of the Fire 

In discussing the origin of the fire 
the Newark News says: 

“It was about 7:30 o’clock last night 
when flames were discovered in one of 
the shipping-rooms connected with the 
insulated wire department. An alarm 
was given by a watchman, which 
quickly brought out the fire force of the 
Roebling plant. In a basement adjacent 
to the shipping room 400 men were at 
work. They all scrambled out to Tre- 
mont street before the fire had gained 
headway. 

“One of the first buildings attacked 
was that known as the old Buckthorn 
plant which was taken over by the 
Roebling company many years ago and 
was devoted to the manufacture of in- 
sulated cables. This was a three-story 
structure about 200 feet in length. Ad- 
joining this was a large building erect- 
ed about eight years ago and constitut- 
ing what is generally known as the in- 
sulated wire department. This structure 
was built in the form of a figure four, 
being five stories in height and having 
one wing alone which was 600 feet 
long. 

“To this structure the flames swept 
almost unhindered, and having once 
gained a foothold spread through its 
entire length unchecked. In this build- 
ing was some of the most costly ma- 
chinery in the whole Roebling plant. 
The tract of eight acres traversed by 
the fire was so closely built up as to 
render the efforts of the firemen almost 
futile.” 





PUBLIC ADJUSTERS’ BILL 





Introduced in the New Jersey Legisla- 
ture—State Insurance Bill Is Intro- 
duced in Senate 





Assemblyman Ostrom has introduced 
in the New Jersey legislature a bill to 
license public fire insurance adjusters, 
so as to raise the grade of men who 
occupy this position in New Jersey. A 
provision would make it necessary for 
the insurance department to receive ap- 
plications from those who would be 
public adjusters and then license them. 

Senator Pierce has introduced a bill 
providing for a State insurance fund 
for compensation to employes, an act 
copied after the New York law. 

Assemblyman West has introduced a 
bill which would remove domestic ser] 
vice servants and farm hands from the 
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ROUGH HANDLING OF SPRINKLER 





Explanation of Explosion at Philadel- 
phia and Reading Station Fire 
in Camden 





News accounts of the fire which de- 
stroyed the Philadelphia and Reading 
station at Camden on January 3 re- 
ported that.a hand fire extinguisher 
exploded, and was responsible for the 
loss. The railroad company’s special 
officer procured the extinguisher, which 


was one of about six in the building, 
in the back room. 
Upon arriving at the scene of the 


fire he turned the extinguisher upside 
down and knocked its head against the 
floor to start it. As the extinguisher 
failed to operate he raised it about 
two feet from the floor and brought it 
down with such force that he broke 
the cap and was immediately enveloped 
in its charge. He was at once taken 
to the hospital and this accounts for 
his meagre knowledge of the fire. 

The knocking off or breaking of the 
cap explains the explosion feature. 
The extinguisher was of the ordinary 
2% gallon type and had been recharged 
by the company about four or six weeks 
before the fire. It is understood that 
all extinguishers in the company’s build 
ing were well cared for and regularly 
charged. The fire gained considerable 
headway before the arrival of the spe- 
cial officer on the scene. 


RAHWAY DEPARTMENT 


The Rahway fire department is t 
be put on a part-pay part-time basis 
Examinations will be conducted by 


Charles H. Fischer, of the New Jersey 


rating office. 


THE AMERICAN’S YEAR 





Increased Its Assets to $10,246,941 and 





Its Net Surplus to 
$3,366,393 
The American of Newark made an 
increase in both assets and surplus 
last year. 


The figures, as of December 31, 1914, 
show that the net surplus of the’Com- 
pany is $3,366,393 as “compared with 
$3,252,859 in 1914 and $3,125,102 in 
1913. The assets are $10,246,941 as 
compared with $10,004,903 for 1914 and 
$9,866,174 for 1913. The Company is 
well managed and its agents are un- 
usually loyal. 





BILLETTER DID NOT SPEAK 

After all the excitement in Summit, 
N. J., over the invitation extended to 
Broker H. Billetter, of Philadelphia, to 
speak before the Summit Board of 
Trade, he did not put in an appears 
ance. Probably the fact that he was 
not licensed to do business in New 
Jersey had something to do with the 
case. Also, the fact that the business 
men of Summit were informed by The 


Eastern Underwriter of  Billetter’s 
status may have had some bearing. 
They are managing to survive despite 


the deprivation of Mr Billetter’s 


lecture. 
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“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
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protection of the employers’ liability NEW YORK CITY 
act. 
First National Fire I C 
. 
of the United States 
WASHINGTON, D. C. 
STATEMENT OF CONDITION JUNE 30th, 1914 
As shown by an examination made by the Insurance Department of the District of Columbia 
ASSETS. LIABILITIES. 
Real Rotate (Baultg)...ccsccccccccess $254,500.00 | Outstanding Fire Losses..........-.... $32,869.54 
DES, DMD sicecedcceccweecsceves 246,850.00 | Unearned Premium Reserve............ 203,091.15 
Bonds (Market Value)............... 868,797.60 | Accrued charges on Real Estate......... 5,208.43 
Cash in Banks and Office.............. 89,182.43 | All other Liabilities.................. 5,311.09 
IE, nw tobe s ona saccncesc GERERS | Conttel Te PANS. cn we esc cccctccccess 848,527.50 
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Rights of Administrators and Executors 


Under the Standard Fire Policy 


Summary of a Paper Read Before the Insurance Society of New York 
By F. O. Affeld, Jr., of New York City 








F. O. Affeld, Jr., a leading insurance 
attorney of this city, spoke to the mem- 
bers of the Insurance Society on Tues- 
day at the New York Board rooms on 
the “Authority of executors and admin- 
istrators over real property in connec- 
tion with the standard fire policy.” 

Mr. Affeld pointed out that an execu- 
tor or administrator has no interest in 
the real estate of a deceased person ex- 
cept so far as may be given to him by 
statute, or, in the case of executors, by 
the will of the deceased. It is only as 
the will of the testator or legislation 
may have conferred an express power 
upon an executor or administrator that 
he can exert it in respect to real estate. 
The devisee, in other words, takes di- 
rectly under the will, and not through 
the executor. Where there is no will 
the general rule of descent applies, 
namely, that the real estate descends 
Ist, to the lineal descendants, 2nd, to 
the father, 3rd, to the mother, and 4th, 
to the collateral relatives. 

The New York statute gives an ex- 
ecutor or administrator an interest in 
the real property, as it provides that 
the real property may be mortgaged, 
leased or sold under order of the court 
for the payment of debts, judgment 
liens, funeral expenses, administration 
expenses, inheritance tax, debts and 
legacies. The act, however, provides 
that no mortgage, lease or sale shall be 
ordered for the purpose of any of the 
foregoing payments if there be person- 
al property applicable to the full pay- 
ment and discharge thereof. 

The earlier forms of policies ran to 
the insured, his executors or adminis- 
trators, while in the standard form 
words do not appear. It is, however, 
provided in line 20 that the policy is 
void if any change, “other than the 
death of an insured,” take place in the 
interest, title or possession of the sub- 
ject of insurance. At line 108 it is pro- 
vided that wherever the word insured 
occurs it shall be held to include the 
legal representatives of the insured, 
and the following questions arise as to 
the rea] estate: Who is the insured at 
the time of a loss where a fire occurs 
after the death of the original insured? 
Who are the legal representatives of 
the insured? Who may sue for a loss 
after the death of the original insured, 
but during the term of the policy issued 
to him? These questions have been 
considered by the courts of this State 
in some very interesting cases. In, the 
case of Wyman v. Wyman, 26 N. Y. 253, 
the policy ran to Wyman, his executors 
and administrators. The insured died 
owning a hotel building, which was the 
subject of the insurance. The estate 
was insolvent; the widow was appoint- 
ed administratrix and claimed the pro- 
ceeds of the policy. So did the chil- 
dren, the heirs at law of the deceased. 
Fire happened while the original policy 
was in force. The court held that the 
right of action under the policy at the 
death of Wyman vested in his personal 
representatives, and that it was not 
easy to see how anyone but the admin- 
istratrix could have sustained the ac- 
tion, and that the contract on the death 
of Wyman became by its terms a con- 
tract with his administratrix for the 
protection of the interests of the heirs. 
It was further held that the insurance 
moneys should not be held as part of 
the personal assets of the estate, as the 
beneficial interest in the contract be- 
longed to the heir, who was the abso- 
lute owner of the property. The court 
pointed out that the heir was the only 
one who could sue for the destruction 
of the building as the result of malice 
or carelessness of another, and that as 
the title to the building vested in the 


heir immediately upon the death of the 
intestate, its subquent injury by fire 
could not convert it into personal estate 
so as to divest the right of the heirs or 
give a new direction or character to 
the money. The court pointed out that 
it would be a singular result if the in- 
surers could determine whether the 
heirs or the administratrix should take 
the benent of the policy by making 
compensation in money to the admin- 
istratrix or in kind to the heirs, i. e., 
by rebuilding. While this insurance 
money was treated as proceeds of the 
real estate it was, nevertheless, held to 
be subject to the payment of the debts 
of the ancestor, and the administratrix 
was eventually ordered to pay the 
dower interests of the widow, then the 
debts, and hold the proceeds for the 
benefit of the heirs. 
As to Insolvent Estates 

In Herkimer v. Rice, 27 N. Y. 163, the 
fire did not occur under the original 
policies, but under subsequent renew- 
als, and it was held that an adminis- 
trator of an insolvent estate had an in- 
surable interest in the buildings; that 
the fact that creditors could resort to 
the sale of the real estate for the pay- 
ment of debts was sufficient to give 
them an insurable interest; that when 
the policy is taken by the administra- 
tor it is for the benefit of the creditors 
so far as required to pay the debts, and 
that the balance, if any, must be held 
by the administrator in trust for the 
heirs. It was also held in that case that 
the heirs upon the death of the ances- 
tor owed no duty to the creditors to in- 
sure, and where they effect insurance 
it is for their own benefit, notwithstand- 
ing the defeasible nature of their es- 
tate in consequence of its liability to 
sale for the ancestor’s debts. This case 
is further an authority for the proposi- 
tion that an assured need not have an 
estate or a property in the subject of 
insurance. It is sufficient if he has a 
direct pecuniary interest in its preser- 
vation. 

In the case of Lawrence v. Niagara, 2 
App. Div. 267, a fire happened under a 
policy issued to the decedent in his life- 
time, and the loss to certain real and 
personal property occurred after his 
death. The court in that case held that 
the action was properly brought by the 
administrators, and that they were his 
legal representatives within the mean- 
ing of the law. The insurance company 
claimed that they were only his legal 
representatives as to the personalty, 
and that the heirs were his legal rep- 
resentatives as to the real estate, and 
claimed further that two actions should 
have been brought, one by the heirs for 
the damage to the real estate, and one 
by the administrators for the damage 
to the personalty. The court held that 
that contention failed to distinguish be- 
tween the right of action proper and 
the right to share in the recovery, and 
that the right of action passed to the 
executor or administrator who could 
maintain the action in the right of the 
heirs as to the real estate. 

Must File Proofs Promptly 

The case of Matthews v. Insurance 
Company, 9 App. Div. 399, was interest- 
ing because proofs were not filed by the 
executor until two years after the fire 
On account of a contest over the pro- 
bate of the will. The court held in that 
case that while an executor miay not 
maintain an action before Letters Tes- 
tamentary are issued, yet he derives 
his title from the will and not from the 
letters, and is empowered to do any- 
thing and everything for the protection 
of the estate before letters are issued. 
He possessed the power, and if he in- 
tended to accept the trust and qualify, 


it was his duty to have proceeded to 
furnish proofs of loss so as to protect 
the estate and the interests of the 
creditors, legatees and all others whom 
he represented. It was also held in that 
case that the devisees of the land, be- 
ing the real parties in interest—and if 
there were no deficiency of personal as- 
sets for the payment of creditors, the 
sole parties in interest—would have the 
right to furnish proofs, and that the 
companies would be bound to accept 
them. 

The court in this Matthews case said 
that it was not decided in the Wyman 
case whether the heir or devisee, as 
the real—and perhaps the only—party 
in interest, could sue upon the policy. 
“It seems not,” said the court. It must 
be remembered, however, that that par- 
ticular point was not involved in the 
litigation. When the Matthews case 
was considered by the Court of Appeals, 
154 N. Y. 449, the court heid that as 
the fire occurred after the death of 
the person to whom the policy was 
issued the insured at the date of the 
loss was either the person who in the 
course of time should be appointed by 
the surrogate to administer the estate 
or the persons interested in the estate 
who expected to share therein. 

“Ambiguous Terms” 

The usual and technical meaning of 
the words legal representatives is ad- 
ministrators or executors, and it has 
been repeatedly held by the courts that 
such meaning will apply unless the sub- 
ject matter or context leads to a dif- 
ferent conclusion. The courts have, 
however, frequently referred to these 
words as “words of doubtful meaning” 
and as being “an ambiguous term,” and 
it has been held that the words legal 
representatives may in a proper case 
include an heir or next of kin. 

It would seem that where the sub- 
ject matter is a building and the in- 
sured dies intestate and there is suffi- 
cient personality to pay the debts, the 
administrator has no interest in the 
property. The heir has the title and 
may go into immediate possession. He 
may file proofs. He would no doubt 
be the one the company would desire 
to examine under oath or to bind by 
en appraisal. If he created an increase 
of hazard the policy would undoubted! 
be void. If the building were destroyed 
by the carelessness of a railroad the 
heir would have the right of action 
against it and not the administrator, 
and the company, under line 103 of the 
policy, would claim to be subrogated 
to the rights of the heir. In short, 
where the heir or devisee is the onlv 
party interested in the real estate he 
should be held to be the insured after 
the death of the ancestor, and should 
be allowed to sue. The section of the 
Code of Civil Procedure, 449, which 
provides that every action must be 
prosecuted in the name of the real 
party in interest, except that an execu- 
tor or administrator, cr trustee of an 
express trust, may sue without joining 
with him the person for whose benefit 
the action is prosecuted, is permissive 
merely. While the action may be 
brought by the executor for the benefit 
of the heir, there is no prohibition 
against the real party in interest—th> 
heir—bringing it or being joined as 
plaintiff. 

Legal Representatives Construed 

In construing the words legal repre- 
sentatives in its own standard policy, 
the Minnesota court said that it was 
used in a broad sense so as to include 
all persons, natural or artificial, who 
by the operation of law stand in the 
place of another. 

The insurers would no doubt after 
a death prefer to have the interests 
insured definitely stated, nevertheless, 
it might be better for those interested 
in the estate to have the renewals run 
to the “Estate of ,’ and this for 
the reason that that term has been 
construed to cover the interest of the 
administrators in the personal estate, 
or the interest of the widow and heirs 
in the real estate, or the interest of 
all these in both personal and real 





estate, and the scope to be given to it 
will depend largely upon the persons 


who procure the policy and the purpose 
for which it is procured. Weed vs. 
Insurance Company, 133 N. Y. 394. 





General Conclusions 

From the foregoing it appears: 

1. That the executors have no inter- 
est in the real property unless the will 
provides to the contrary or unless the 
personal property is insufficient to pay 
the debts; that the administrators have 
no interest in the real property unless 
the personal property is insufficient to 
pay the debts. 

2. Upon the death of one who has 
affected insurance on his house against 
fire, the interest in the policy devolves 
upon his heirs at law, and in case of 
loss the damages accrue to them. That 
where the policy also runs to the execu- 
tors or administrators of the insured 
they may maintain an action for those 
beneficially interested in~ the real 
estate; that the proceeds recovered in 
such action stand in the hands of the 
administrator or executor not as per- 
sonal property, but as realty, subject 
to the dower of the widow and the lien 
of judgment creditors before distribu- 
tion to the heirs. 

3. That an executor or administrator 
of an insolvent estate has an insur- 
able interest in the real property. 

4. That the rights of creditors to 
resort to the sale of the real property 
for the payment of debts gives them 
a sufficient insurable interest to sup- 
port a contract of insurance, and when 
made by an administrator it is for their 
benefit so far as required to pay the 
debts. If the insurance moneys ex- 
ceed the amount of the debts the ad- 
ministrator holds the proceeds in trust 
for their heirs. 

5. That upon the death of the an- 
cestor the heirs may insure for their 
own benefit, notwithstanding the de- 
feasible nature of their estate in con- 
sequence of its liability to sale for the 
ancestor’s debts. 

6. That while the courts have seem- 
ingly held that the heir might not sue, 
still in those cases the exact point was 
not before the court for consideration. 

7. That the words legal representa- 
tives as used in the standard policy 
must be taken in their ordinary mean- 
ing, as referring to the executor or 
administretor, unless the subject mat- 
ter or context leads to a different con- 
clusion. 

8. That the heir as the real, and 
perhaps the only, party in interest, has 
the right to furnish proofs, and the 
insurance.company would be bound to 
accept them 

9. That while the words legal repre- 
sentatives usually refer to executors or 
administrators, that term is sufficiently 
broad to include in a proper case heirs 
at law, next of kin, legatees or devisees. 


BRANCH ADJUSTMENT OFFICE 

To more promptly handle its work in 
Northern New York, the General Ad- 
justment Bureau, has opened an office 
at Malone. It has jurisdiction over 
the counties of St. Lawrence, Franklin, 
Clinton and Essex. William H. Kil- 
patrick well recalled as the former 
vice-president of the Insurance Co. of 
the State of Pennsylvania and previous 
thereto Pennsylvania special agent for 
the Manchester Fire, is in charge. 








PUSHING FOR BUSINESS 

Under the administration of Presi- 
dent La Franz, the American Surety 
Company, of New York, has made note- 
worthy gains, and has strengthened its 
field force for still further advances. 
During 1914 the Company’s premium 
income increased over $1,000,000, or 
nearly 32 per cent. beyond that of the 
previous year. 





INSURANCE AGAINST RAIN 

A policy for $5,000 indemnifying 
against loss suffered through rain on 
the 21st, 22nd and 24th inst., has been 
issued by London Lloyds to the spon- 
sors of the historical pageant that is 
to mark the 100th anniversary of the 
forming of the Allegheny College at 
Meadville, Pa. 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, VWWorkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds. 


Head Office for the United States 
57-59 WILLIAM ST.,NEW YORK 


Western Department: Pacific Department: 
38 SO. LaSALLE STREET 332 PINE STREET 
Chicage, lil. San Francisce, Calif 











SURETY MEN IN AUTO WRECK 





Charles F. Moore and Jacob P. Miller, 
Jr., of Southwestern Surety, 
Injured in Syracuse 


Syracuse, N. Y., Jan. 18.—Charles F. 
Moore, superintendent of agencies of 
the Southwestern Surety Company, and 
Jacob P. Miller, Jr., general agent of 
the Company for central New York, 


were in an electric automobile, owned 


by Mr. Miller, which was struck by 
a trolley car here last week. Mr. 
Moore was cut about the head and 


body and bruised. His ankle was also 


wrenched. Mr. Miller was hurt less 
severely. 
After the collision the automobile 


turned turtle pinning both of the in- 
surance men underneath. To make 
the situation more precarious the auto- 
mobile caught fire. Both were rescued 
just in time, and Mr. Moore was taken 
to a hospital. 





“GENACO DISABILITY POLICY” 

To agents and brokers intending to 
devote a particular portion of their 
time to the development of accident 
insurance, the General Accident Fire 
& Life, commends a study of its at- 
tractive “Genaco” policy. The con- 
tract is exceedingly liberal, easily sold 
and pays liberal commissions. 





NEW POLICY OF THE LONDON 

The London Guarantee & Accident 
has placed a new policy on the market 
which embodies several very liberal 


features. “The Maximum Benefit Non- 
confining Disability Policy” is the 
name of the new contract, which em- 


bodies features sure to appeal to dis- 
criminating buyers of insurance. 

















DEVELOP A BRAND NEW Fi ‘FIELD 


H. A. WEBSTER’S PROPOSITION 








Great Personal Accident Writer to Help 
Agents and Brokers Close 
Business 





Hart A. Webster, who recently re- 
signed as agency supervisor of the Pre- 
ferred Accident of New York, has had 
one of the most succesSful careers in 
the casualty business, and is known as 
one of the greatest producers of per- 
sonal business. He had been connected 
with the Preferred for twenty-five con- 
secutive years, sixteen of which he 
served as its agency supervisor. 

Mr. Webster, in speaking of his work 
as agency supervisor, says that many 
insurance solicitors are not getting as 
much business as they might because 
of the lack of system in soliciting. In- 
stead of devising a plan by which they 
can see the greatest number of men in 
a certain territory in the shortest pos- 
sible time, they go about it hap-haz- 
ardly, often re-tracing their steps. By 
reducing his plan of work to a science, 
Mr. Webster is able to see on an aver- 
age of from 20 to 25 men each day. He 
claims that this is one of the chief 
causes that enabled him to write over 
a million dollars a month for 24 con- 
secutive months, and over 100 applica- 
tions per month for five years. He has 
a percentage of about 3 applications a 
day out of 25 interviews. The moral, 
he points out, is that any agent, work- 
ing intelligently upon a_ systematic 
basis, will increase his business as he 
adds to the number of calls he makes. 

Although resigning as agency super- 
visor of the Preferred, Mr. Webster 
will remain with the Company as an 
agent and as an “Independent Business 
Helper.” 

A Business Helper 

Taking advantage of his experience, 
expert knowledge and ability, fire and 
life brokers have come to Mr. Webster 
in the past to secure his assistance in 
closing accident and health applica- 
tions. Their lack of knowledge in this 
branch of insurance has made it ad- 
visable for them to seek his assistance 
to keep the business, and Mr. Webster 
proposes to devote his efforts and abil- 
ity to this line of work on a commis- 
sion sharing basis. A more capable 
person than he, would be hard to find, 
for he is about as near a “sure thing” 
in closing an accident-health applica- 
tion as there is. 





FIRST ANNUAL CONVENTION. 

The first annual convention of the In- 
dustrial Mutual Liability Insurance As- 
sociation was held in the Aldine Club, 


New York, last Tuesday. Eugene F. 
Benjamin was elected president; Jacob 
J. Goldman, vice-president; Arthur D. 


Wolf, treasurer, and William R. Cor., 
wine, secretary. The organization is 
composed of 200 representative dry- 
goods firms throughout the country rep- 
resenting 25,000 employes, and was 
formed with a view to protecting the 
interests of the firms and the employes 
under the present Workmen’s Compen- 
sation Law. 








No Red Tape and 
No Delay 





Incorporated Arril, 1905 


Hlinnis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 
Liberal Commissions _ :: 


WRITE TO DAY 


Local Agents Wanted Everywhere 


Attractive Contracts 





It Is Continuous. 
Thirty Short Lines. 


3 S. William Street, New York City 
80 Maiden Lane, New York City 





Protection Unrestricted 


The AMERICAN FIDELITY COMPANY’S New Fidelity 
Bond for Financial Institutions Covers ANY DISHONESTY. 
It ls Not Based on the Warranties. 


It Gives First Salvage to the Assured and Contains Less Than 


OFFICES 


Also Accident, Health and Burglary Insurance 


416-20 Walnut Street, Philadelphia 
212 Bakewell Building, Pittsburg 








F. & D.’S 25TH ANNIVERSARY 


A BIG GATHERING ON MAY 1 
Representatives From All Parts of 
Country to Attend—Banquet 
of New York Men 





It was made public at the dinner 
of the New York branch of the Fidelity 
& Deposit Company on Saturday night 
that Governor Edward Warfield, presi- 
dent of the Fidelity & Deposit, is plan- 
ning to transport the entire force of 


agents, managers and attaches from 
all over the country, to Baltimore on 
May 1, the 25th anniversary of the 
Company, to further promote better 
acquaintance and good _ fellowship 
among F. & D. men. Everyone con- 
nected with the Company, who is 
eligible, is looking forward to being 


able to make this trip. 

The force of the New York branch 
of the Fidelity & Deposit Co., held 
its initial annual dinner at the Hotel 
Breslin Saturday evening. The home 
office was represented by vice-presi- 
dent William Hugh Harris and Robert 
Forsythe, superintendent of the claim 
department. Mr. Harris read a tele- 
gram from President Warfield express- 
ing regret at his inability to attend. 
Ninety “boys” connected with the 
New York and Brooklyn cffices of the 
Company attended the dinner. 

Chester Cloud, popular manager of 
the New York office, told how they 
had refused to let him be “chair- 
master” that evening because he was 
boss 365 days out of the year and 
ought to give some one else a chance 
in the evening. After a few words 
on how the office had been organized, 
Mr. Cloud introduced Walter G. Evans, 
chief attorney at the New York office. 
Mr. Evans explained that he had been 
unanimously elected to the office of 
toastmaster by a process of elimina- 
tion, no one else being willing to take 
the chance. 

Then followed a few words from 


former Judge Aaron J. Levy, vice 
President Harris, Fred Marshal, Her- 
man Dietrich, Charles McCarthy, Ed. 


Labdon, George Stone and Robert 
Forsythe. The orchestra brought out 
the fact that the F. & D. was not 
lacking in vocal as well as under- 
writing talent. 

This is the first affair of its kind 
that the New York office has attempt- 
ed and it developed as a result of a 


general feeling that a good time for 
everybody was in order. Charles E. 
McCarthy and Sam Kurtz deserve the 
entire credit for having successfully 
promulgated this dinner which gave 
so much pleasure to all who attended 
and which will go so far toward estab- 
lishing perfect co-operation and har- 
mony in the office and between the de- 
partments. 


CASUALTY CO. OF AMERICA 





Continued Progress Achieved During 
1914—Former Officers All 
Re-Elected 





At the annual meeting of the Casu- 
alty Company of America held in this 
city on Tuesday, the former officers 
were all re-elected. There was one 
change in the directorate, W. G. 
Townes, of New York, being elected to 
that body succeeding Isaac B. Merri- 
man of Providence, resigned. While 
the annual financial statement was un- 
obtainable, The Eastern Underwriter 
was advised by Edward L. Hearn, vice- 
president and general manager of the 
Company, that it had made gratifying 
progress during 1914, and that the fig 
ures when made public will show 
healthy gains all along the line. 

The office of the Company at 68 Wil- 
liam street, has been the scene of in- 
teresting activities during the past two 
days due to the annual gathering of 
general agents from all sections of the 
country, as noted in another column of 
this paper. 





LOCAL AGENT FOR LONDON G. @ A. 

The London Guarantee & Accident 
Company has appointed C. K. Godfrey, 
New York city agent for the accident 
and health department succeeding the 
John A. Kelly Co. For the past three 
years, Mr. Godfrey has been the secre- 
tary of the J. A. Kelly Company. He 
has been associated with Kelly & Ful- 
ler since they entered the business, 
paying particular attention to the ac- 
cident and health branch. He is ex- 
perienced, popular and thoroughly fit- 
ted for the position to which he has 
just been named. 





RESIGNS DEPARTMENT POST 

Henry D. King, manager of the fidel- 
ity and surety department of the Lon- 
don & Lancashire Guarantee & Acci- 
dent Company of this city has resigned. 
He has not yet announced his future 
plans, nor has his successor been ap- 
pointed 
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AMERICAN FIDELITY COMPANY 





C. M. Pratt Resigns Secretaryship to 
Represent Company in Important 
Field—Company Progressing 





Satisfaction with the results attained 
during 1914 was expressed by stock- 
holders of. the American Fidelity Com- 
pany, of Montperier, at their annual 
meeting a few days ago. 

The figures disclosed assets of $1,- 
066,000, reserves of $608,000; capital, 
$305,500, and net surplus, $150,000. 

During the past year the Company 
secured in net premiums $173,000 upon 
its surety and fidelity writings; $74,000 
from the accident and health branch 
and ‘$35,000 in the burglary department. 

Its loss ratio for the period was 
remarkably low; that upon the acci- 
dent and health business being 27 per 
cent.; upon the burglary branch 24 
per cent., while the aggregate fidelity 
and surety loss was less than $500, 
indicating an exceptionally desirable 
class of risks. 

Officers Chosen 

Following the stockholders gathering 
the directors met and elected the fol- 
lowing named as officers for the new 
year: President, Charles H. Darling; 
vice-president, Burnside B. Bailey; 
secretary Cecil Pratt; treasurer Ralph 


B. Denny. In addition to the fore 
going the Company’s directors are: 
George L. Blanchard, Henry L. Far- 


well, Carlisle J. Gleason and Lucius 
D. Taft. 


To more intensively develop the 
American’s business in New York, 
New Jersey and Pennsylvania, Mr. 
Pratt resigned the secretaryship of the 
Company as of February 1, when he 
plans to come to New York city as 
manager of the important territory 


named. 





ADDS $358,693 TO SURPLUS 





United States Fidelity & Deposit Makes 
General Gains During 
Past Year 





President John R. Bland, of the 
United States Fidelity & Guaranty Com- 
pany, of Baltimore, declared at the an- 
nual meeting of its stockholders on 
Monday, that 1914 had,been the most 
prosperous in the life of the organiza- 
tion thus far. 

The present assets of the Company 
are $8,911,353. 

Quoting from Mr. Bland’s report: 


“The interest from the bonds and 
stocks owned, with the rents derived 
from real estate, produced a net in- 
come of $259,246, which was sufficient 
to cover the dividends paid and leave 


a balance of $59,246. This interest in- 
come in'1914 did not receive the benefit 
of the interest from the _ bonds, 
amounting to $205,000, purchased in the 
last three days of the year 1914, but 
our interest income for the year 1915 
will be augmented by the interest re- 
turn from these securities. 

“The premium reserve as of December 
31, 1913, was $2,871,284, and that of 
December 31, 1914, is $3,088,061, an in- 


crease in this item for the year of 
$216,777. 

“The efforts made during the year 
to reduce our expenses without im- 


pairing the efficiency of the producing 
plant have resulted in a decrease in 
expense ratio for the year of 4 1-10 per 
cent., the ratio in 1913 having been 47 
8-10 per cent., as against 43 7-10 per 
cent. for the year 1914. It will be the 
aim of the executive department to 
further reduce expenses of the com- 
pany wherever possible without affect- 
ing the producing organization of the 
company. 


“In addition to the contingent reserve 
of $100,000, which is carried to pro- 
vide for depreciation in the market 


value of bonds and stocks, a voluntary 
reserve of $100,000 is carried for other 
contingencies. The object of this re- 
serve is to provide for unforeseen con- 
tingencies, and it is set up in the state- 
ment aS a measure of conservatism.” 


ACCIDENT INSURANCE COVERAGE 





J. E. Rhodes Delivers Paper at Meet- 
ing of Hartford Insurance Institute— 
50 Years’ Growth of Business 





James E. Rhodes, 2nd, claim examin- 
er of the Travelers Insurance Company, 
is the author of a paper entitled “The 
Scope of Accident Insurance,” which 
was read by Fred B. Merrels, also of 
the Travelers, at a meeting of the 
Insurance Institute of Hartford in that 
city several days ago. 

Accident insurance originated in 
England many years ago, but the un- 
derwriting practices in vogue to-day 
are the developments of the last fifty 
years. Enlarging on the British idea 
of providing against railway accidents, 
several Massachusetts companies se- 
cured charters for the writing of health 
insurance as a modified form of life 
insurance in the event of accidental 
death; providing indemnities for spe- 
cific injuries and weekly indemnity for 
total or partial disability resulting from 
accidents. 

The provisions of the old common 
law which regulated the protection an 
employer must give the employed and 
all things pertaining thereto, gave rise 
to that form of accident insurance 
known as employers liability insurance. 
Due to the many changes in the legis- 
lation of the country, this form of in- 
surance is rapidly being replaced by 
workmens’ compensation insurance. 
Many of the- States have established 
State insurance funds compelling the 
employers to subscribe to it by law 
and those which have no such laws, 
enforce the payment of compensation 
insurance in one way or another. 

While compensation insurance tends 
to conserve human life and health in- 
surance to provide indemnity should 
the earning power be lost to a family, 
modern underwriting principles in- 
clude a higher, more humane objec- 
tive; that of preventing rather than 
trying to alleviate suffering attendant 
upon accidents. 





AMERICAN LIABILITY CO. 

W. R. Sanders, general manager of 
the American Liability Company of 
Cincinnati, expresses satisfaction over 
the progress of the corporation in 1914. 
The premium income for the period 
was $50,128, a gain of $49.65 per cent. 
over the 1913 record. Other receipts 
were $4,266. Claim payments called 
for $19,416. 

The assets of the American Liability 
on January 1, 1915, were $121,238; its 
liabilities, aside from capital, $7,440, 
and its policyholders surplus, $113,798. 

The Company specializes on indus- 
trial accident and health insurance. 





EXEMPT FROM TAX 


Bonds given by Officials of a State, 
township, county or village, for the 
faithful performance of their official 
duties, are not subject to the war- 
revenue tax, according to a ruling re- 
ceived from the department at Wash- 
ington. Bonds given to any of the 
above political subdivisions, covering 
contracts for governmental purposes or 
the protection of the State, township, 
county, village or municipality, in any 
respect, are held also to be free from 
Federal taxation on the broad ground 
that sovereign States and subdivisions 
thereof are constitutionally free from 
taxation by the Federal Government. 





PAYS SINGLE DAY INDEMNITY 


Under the conditions of its “Somer- 
set Policy” just issued by the Massa- 
chusetts Accident Company of Boston, 
indemnity “for a single day of disa- 


bility, either from accident or sickness 
and covering non-confining sickness” is 
paid for. 

In drafting this contract it has been 
the interest of the Company’s manage- 
ment to make it “as free from condi- 
tions and restrictions as is possible.” 


WITHIN TWENTY YEARS 





During the Experimental Period in In- 
dustria! Accident insurance Five 
Hundred Companies Pass Away 





Before industrial accident insurance 
found the safe anchorage that holds 
it to-day, fully five hundred companies 
and associations transacting the busi- 
ness ceased to exist, lacking either the 
financial strength or managerial abil- 
ity, or both, to continue. 

Of the conditions that existed in 
1895, the management of the National 
Casualty Company of Detroit says: 

“Just a little more than two decades 
ago, companies or associations were 
being organized to sell Time Insur- 
ance to the wage-earner on the popu- 
lar monthly payment of premium plan. 
Up to that time, and covering some 
thirty years before, Accident Insurance 
had been sold, but is was sold almost 
exclusively to business and profession- 
al men and on the annual premium 
plan. The newer idea contemplated 
as its feature health insurance, or in- 
surance against loss of time through 
sickness. It was necessarily experi- 
mental, and of the crudest form at 
that, but such has been the history of 
every branch of insurance. Of course 
Old-Fashioned Accident Insurance ta- 
booed and ridiculed and said ‘It can’t 
last,’ just as the candle said to the 
lamp, and as the lamp said to the 
electric light. But it has lasted. It 
had to pass through that first period 
of finding itself, and that period cov- 
ered nearly ten years, because varied 
statistical experiences could only be 
obtained with the records of years from 
which to compile. The ‘finding itself’ 
period covered the first decade. Fol- 
lowing that it looked like a real busi- 
ness with lasting possibilities, and 
companies and associations sprang in- 
to existence all over the country. They 
were a disease, just like the measles. 
They broke out so thick that they 
were soon fighting one another for room 
and existence. Piracy, ex‘ermination, 
insolvency, high cost, unsafe under- 
writing and other ills befell, and so 
the business ran, progressed or plodded 
for nearly all of the second decade. 
But all the time this newer form of 
personal indemnity insurance has been 
growing and gathering strength, until 
to-day it outranks in volume the older 
branch of straight accident insurance 
on the Commercial plan. Few com- 
panies are in existence to-day that 
started in the experimental days of 
twenty years ago. The National of 
Detroit has the proud distinction of 
being the oldest pioneer. Up to six 
months ago it was ranked by the 
United States Health and Accident 
Company of Saginaw, but the reinsur- 
ance of that company by the Massa- 
chusetts Bonding Company removed it 
and put the National in first place. 

“Twenty years is not a very long 
time in which to develop a business 
which is both scientific and technical, 
and which must suffer unusual handi- 
caps, such as State sovereignty, heavy 
taxes, licenses, etc. Evidence of the 
precarious and uncertain existence of 
companies and associations is found in 
the startling fact that more than five 
hundred such companies and associa- 
tions have come and gone within the 
period of twenty years. Conditions 
have now settled down, and we are at 
least in possession of the statistical 
information with which to safeguard 
policy construction and premium rates. 
The carrying power of a dollar has 


been determined, and mistakes are 
not necessary. There are, however, 
some optimistic experimenters who 


must get within the lines of safety or 
else join the silent majority.” 





Members of the accident underwrit- 
ing department of the Aetna Life, to 
the number of 16, held their annual 
banquet at Enfield last Saturday. 





Richard A. Moses, president of the 
Fraternal Bankers Reserve Insurance 
Society, died in Cedar Rapids last 
week, 


SIMPLIFIED FIDELITY BOND 





Members of American Bankers Asso- 
ciation Urged to Secure the New 
Contract Form 





Members of the American Bankers 
Association, are urged by its Insurance 
Committee, to adopt the form of fidelity 
bond copyrighted by the organization, 
and which the following named casual- 
ty companies are free to _ issue: 
American Surety, New York; Aetna Ac- 
cident & Liability, Hartford; American 
Indemnity, Galveston; American Guar- 
anty, Columbus; Casualty Co. of Amer- 
ica, New York; Employers Liability, 
London; Equitable Surety, St. Lauis; 
Fidelity & Deposit, Baltimore; FideNty 
& Casualty, New York; Guarantee Co. 
of N. A., Montreal; Globe Indemnity, 
New York; International Fidelity, Jer- 
sey City; Interstate Casualty, Birming- 
ham; Kansas Casualty & Surety, Wich- 
ita; Lion Bonding, Omaha; London & 
Lancashire G. & A., Toronto; Mass. 
Bonding, Boston; New England Casual- 
ty, Boston; National Surety, New York; 
Ocean A. &G., New York; Royal Indem- 
nity, New York; Southwestern Sure- 
ty, Denison; Southern Surety, St. 
Louis; Western Indemnity, Dallas; 
American Fidelity, Montpelier; Mary- 
land Casualty, Baltimore; Pacific Coast 
Casualty, San Francisco; United States 
F. & G., Baltimore. 

The rate for the policy is $2.50 per 
thousand dollars per annum. 





OPPOSE MISSOURI BILL 


Labor Leaders File Numerous Objec- 
tions to Proposed Workmen’s Com- 
pensation Measure 





Labor leaders of Missouri are arrayed 
against the workmen’s compensation 
bill proposed by a special legislative 
committee, and are waging a deter- 
mined fight against its adoption. 

Objection to the measure is based 
primarily upon the following grounds: 
The scale of compensation is too low; 
it excepts employers of three or less 
employes; it excepts occupational di- 
sease from its provisions, although 
caused by the negligence of the em- 
ployer; it provides that an employe 
coming under the provisions of the 
act can not invoke the liability laws. 

Other objections are: 

That the proposed law prohibits the 
injured from recovering anything for 
bodily pain, mental anguish or dis- 
figurement. 

It gives the injured only two-thirds 
when it should give him all the wages 
lost, in no case over $15 a week. 

It wrongfully deprives the injured of 
compensation for such wages as he 
loses after the expiration of 400 weeks. 

It provides too low a scale of com- 
pensation for those injured early in 
life, when wages are low, and dis- 
criminates against those receiving seri- 
ous injuries and favors those who sus- 
tain slight injuries. 

It discriminates against skilled or 
union labor and favors unskilled or 
non-union labor. 

It limits the liability of the employer 
to $200 for medical attention. 





GLOBE INDEMNITY’S LATEST 


The “Ultima” Disability Policy is the 
title of the Globe Indemnity Company’s 
latest personal accident contract. The 
policy contains, among other new fea- 
tures, the following: Full accumula- 
tions for specific losses at the start, in- 
termediate and partial disability paid 
for 52 weeks, increasing weekly indem- 
nity, hospital indemnity for 15 weeks 
and hospital indemnity paid in addition 
te operations and other indemnities. It 
sells for $75 for $7,500 protection, 
doubling to $15,000, with $25 and $50 
weekly indemnity. 

The circular announcing this policy is 
also something new. It is so arranged 
that the brokers and agents may use it 
as a letter-head in mailing it direct to 
prospects. 
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” Ciedial Talks With Local Agents 




















From a summary of the 


Value of a opinions of over a hun- 
Definite dred successful men 
Working as to the value of 
Plan a definite plan of busi- 
ness campaigning, the 


Preferred Accident of New York, has 
compiled the following: 

"Its value is found in giving some- 
thing definite by which to be guided, a 
marked path to follow, and enables the 
agent to work with a greater degree of 
efficiency as it crystalizes his thoughts, 
saves time, and prevents waste of en- 
ergy. It is of no value unless worked 
but if worked its value is very great, 
keeping the agent constantly on his 
job and enabling him to concentrate 
his thoughts and actions along well de- 
fined lines. It avoids waste, conserves 
energy, keeps the agent from rambling 
in mind and body and makes his work 
a success, for system is ultimately 
success. 

“The value of a well devised plan or 
system depends largely on the agent 
who is working it. It shapes all ef- 
fort and directs all energy enabling the 
agent to mentally see how to accom- 
plish the most at the least expenditure 
of time. It is something telling the 
agent what and how to do, leads to 
regular habits and-is conducive to reg- 
ular steadfast work. Without a plan 
most of the agent’s time is wasted, 
with it as his guide he is constantly 
busy but his work is really easier. The 
smartest man may work hard but with- 
out a plan his work does not accom- 
plish desirable results. A plan enables 
a mediocre man to become a successful 
man and enables the agent to get the 
best results in the shortest time and to 
satisfy himself, his customer and his 
company. 

“A plan shapes a definite method of 
procedure and leads to definite results. 
A planless agent, like a chicken with 
its head off, moves about without any 
definite aim. If the agent waits until 
he goes on the street to think and de- 
cide where he will go the chances are 
most largely against his securing re- 
sults, but a plan when established and 
worked develops into a_ beneficial 
habit provided the agent does not drop 
dead. From the moment it is evolved 
it becomes a path which, when followed, 
becomes practically a living reality 
pointing out a course to follow in order 
to obtain the most satisfactory results. 

“It does away with fatuous trusting 
to luck, wasting of time and energy 
and keeps the agent plugging away at 
the same thing in the same way and not 
in merely a haphazard vague way, 
keeping him on a clear, straight, prac- 
tical path instead of groping blindly all 
over.” oa 

It has been said, and un- 


Pushing doubtedly it is largely 
forthe true, to quote the “Stand- 
Limit. ard Bulletin,” that the 

great majority of men 


never rise to the measure of their best 
abilities. 

When a man does something extra- 
ordinary—something which for him is 
unusually great—he is only exercising 
more fully the power which he posses- 
ses. No man can go beyond his own 
limitations—he can only come up to 
them. And the chance for failure lies 
in falling short. 

There is no place in the business 
world where this is truer than right in 
our own business. Many a man who 
is capable of writing fifty or more gen- 
uine new risks on an average every 
month is actually not getting half that 
number, and many another man com- 
pels himself and his family to live on 
an income of seventy-five or one hund- 
red dollars per month when he is fully 
capable of making two or three or five 
times that amount. 

One big difficulty with a great many 
of us is that we do not aim high 
enough. We are too well satisfied with 
just fair results. We don’t think well 


enough of ourselves. When a man’s 
opinion of himself is so good that he 
will not accept from himself only his 
best at all times, then will he more 
often rise to his real standard. 

Don’t be afraid of hurting your own 
feelings. Just ask yourself, cold- 
blooded, “Why am I a small producer?” 
Explanations and excuses to the con- 
trary, the sole and only reason for any 
man’s accomplishments being below his 
real level rests entirely with himself. 

* — 


The subjoined, addressed 

Act by the management of the 
Like a American Casualty of 
Winner’ Reading, to its field force 


is equally applicable to all 
ambitious agents, and is deserving of 
attentive perusal: 

Everyody admires the strong, re- 
sourceful and successful man. You go 
into a strange town and call on busi- 
ness men you have never seen before. 
How do they judge you? By your 
looks. If you carry the appearance of 
one that has suffered defeat, they want 
nothing to do with you. The hand of 
every man is against “the under dog!” 
If you are on the toboggan you will 
find a thousand strong men to help you 
slide the faster, and not one to try to 
stop your descent. Successful men like 
to do business with those meeting with 
success. They reasonably figure it out 
that if you are a failure business rela- 
tions with you should only tend to les- 
sen their future progress. 

Never by thought, word or deed ad- 
mit defeat. No matter how unsuccess- 
ful you have been, stoutly lift up your 
head and look every man in the face. 
Act as if you were the bearer of good 
tidings. Show it in your attitude. Step 
bravely to the front, no matter what 
betides, with success written all over 
you, and the world will make way for 
you. Be self-confident. Never allow 
yourself to be a traitor to your own 
cause by a doubt as to your ability to 
succeed. If you have doubts as to your 
self, how can you expect others to be 
lieve in you? 

There never was and never will be a 
time when persistent, original 
will not win out. The namby-pamby 
nerveless man has but little show. In 
this day and age a man must either 
push or be pushed. No one respects 
that man that slinks about in an 
logetic way with a hang-dog look 
his countenance. 

On the road to success, you must 
look successful, Be positive about at 
least one thing as you go through life, 
and let that thing be your success. It 
is the man positive of his ability and 
filled with energy and push that forges 
to the front. 


force 


apo- 
on 





RETIRED PARTNER LIABLE 

A retiring partner, without givine 
notice of his withdrawal, permitted the 
business to continue under the old firm 
name. The plaintiff, subsequent to the 
dissolution, was injured through the 
negligence of a firm servant. Held, two 
judges dissenting, aside from _ prin- 
ciples of partnership, the retired part- 
ner is liable on the ground of implied 
innotation. Jewison v. Dieudonne, 
Minn., 1914, 149 N. W. 20. 





LARGE TAXES BOND 
Bond cn behalf of John V. Hughes 
as executor of the estate of James A 
Dorsey, deceased. in the sum of $59.- 
000, was executed on the 6th inst.. for 


the account of the American Indem- 
nity Company of Galveston bv that 
Company’s General Avent at Dallas 


Texas, Mike Murphy. This is one of 
the largest probate bonds ever filed 
in Texas. Mr. Hughes, the executor, 


is a prominent business man of Dallas. 





Doctor W. L. Gahagan, sunerintend- 
ent of the accident and health denart- 
ment of the Globe Indemnity Company, 
recently visited Pittsburgh and Colum- 
bus on company matters. 


Georgia Casualty Company 
MACON, GEORGIA 


Ww. E. SMALL ° ° 
A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the!Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Agency Manager, Home Office 


President 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
Cc. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co. 
Home Office, 47 CBDAR STREET 
Chartered 1874 
E GLASS 
Bxti“tecrexr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
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er’s liability risks at the utterly inade- 
juate rates offered by other companies, 
and partly 


pany, insurance carrier 
The captain of a 


r , general employ of the owner. The ves 
because of the widespread °., Ree: 


vesse was 


. " : sel was chartered by another under 
stoppage of business generally in Can oral agreement bi hich tl econd 
: ” tai as reeilieil wy Will LHie sec me 
ada resulting from the war party gave directions as to the tin 
. . . ai , -=arve ie 1OnS as 4 L 3 im > 
As might be inferred the disturbed . 


and places at which the work was to be 
carried on, but under which the hand 


ling and management of 


condition that obtained in Mexico dur- 
ing the major portion of last year, seri- 


the vessel 


oO y interfere wi Company’s , 

usly sn rfered ith the ompanyS was under the contro] of the owner and 
activities there. Its agents, though : d ees iin Meaciga 

Mr. Stone says, “are holding on stoutly the owner was responsible for lost and 
eee ee = elgg ae . “ destroyed goods. Held: That the cap- 


and hopefully, our governmental depos- eh : 4 
d pefulls 8 ~ I I tain is the employee of the owner. 


it of securities is still intact, and we 
are ready to resume just as soon as Viola E. James, on behalf of herself 
the situation clears up sufficiently to #04 children, arising out of the death 
justify such a course.” of William H. James, employee vs. 
; ; Witherbee-Sherman & Co., Inc., and 
y Improvement Cuba Port Henry Iron Co., employers; State 
While “not yet satisfactory,” the ex- Jnsurance Fund, insurance carrier. 


perience had by the Maryland in Cuba 
‘n 1914, “was enough better than the 
first two years to encourage us in re 


A policeman employed by a 
corporation was killed while 


mining 
making an 





maining yet another year Our chief —— at the — = a fellow — 
representative there and his local agen- P:0¥&e- Held hat the widow and 
cy associates are making earnest ef- CHildren of the deceased are entitled 
forts to develop a business of such vol- $9 Compensation, notwithstanding the 
ume and quality as will pay them and tat that bay =a oe 2 
us in continuing permanently. We are “°®PUt sheriff 
very desirous that they shall succeed. 
We have a constitutional objection to LOSS OF ONE-HALF FINGER 
‘quitting’ anything we have started Be decision of the Appellate Divi- 
And we are doing everything possible sion New York Supreme Court the 
to establish the Company in the patron- Utica Mutual Compensation Insurance 
age of the Cuban people.” Company must pay one of its assured 
Field an Inviting One for the loss of one-half of a finger 


“Our interests in the Canal Zone,” to where only a part of the bone of the 
cuote President Stone, “are very im- first phalange is amputated. 
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Summary of the 70th Annual Report of 


OF THE 


NEW-YORK LIFE INSURANCE COMPANY 





346 & 348 Broadway, New York 


DARWIN P. KINGSLEY, President 





NEW INSURANCE PAID FOR IN 1914 


Exclusive of Revivals and Increase in Old Policies 


$223,571,200 





TOTAL ADMITTED ASSETS 


$790,935,395 





TOTAL PAID-FOR INSURANCE IN FORCE 


$2,347,098,388 


JANUARY 1, 1915 





Balance Sheet, January 1, 1915 


ADMITTED ASSETS 





MEE Fotos pre cus tats NOR aveg a'oan muah $9,826,142.06 
rr rr se ce neseeeuean ee se 156,674,059.30 
ee ere 150,000.00 
RAS QE POS sono .s c ccdtueues.oseen 153,375,218.04 
Bonds and Stock (Market Value Dec. 31, 

WED cleca sins aeeed weieGwd wieewG onan 438,322,671.10 
NPCS bi erasite oth sc s atincs biota eile aad, oc as ws as 13,964,565.01 
Interest and Rents due and accrued........ 9,291,253.31 
Premiums due and deferred ............. 9,331,486.79 

NINDS oriirdsd-x tay tye cent ga tate id pena $790,935,395.61 


INCOME, 1914 


Premiums: 
On New Policies ...... $9,061,420.82 
On Renewed Policies .. 79,153,606.31 
Annuities, etc. ........ 2,252,150.86 
—_—_—_—__———. $90,467,177.99 
ne NI IN ooo yin ooiwrn eae care sa 693,969.50 
bnterest om Mortgages «<2. cciissccccves 7,509,010.87 
Interest on Policy Loans ............... 7,158,715.58 
a nee ere ar 19,293,228 .99 
Interest on Bank Deposits, etc. .......... 284,474.61 


Profit on Sale or Maturity of Assets ...... 30,263.58 
Increase by adjustment in Book Value of 

ey a re ree Rees irae 256,967.41 
oN Pe ee Ee ee re 572,766.11 








ivheesebesoesdenedeteaeaeaoen $126,266,574.64 











LIABILITIES 
Policy Reserve ...........2-eseeceee00 + 6 001,889,465.00 
Other Paticy Lambiities 2... 2s ccsccsccces 11,856,997.88 
Premiums and Interest prepaid .......... 4,048,933.57 
Commissions, Salaries, Taxes, etc......... 1,333,293.05 
Dividends payable in 1915............... 17,104,119.86 
Reserve for Deferred Dividends .......... 88,902,104.00 
Reserves for other purposes ............. 15,800,482.25 
WE Ra dkcdadcbwrndudgeeeeteeleiae $790,935,395.61 
DISBURSEMENTS, 1914 
Payments to Policy-holders: 

Death Losses ......... $26,269,756.21 

To Living Policy-holders 45,693,673.36 
$71,963,429.57 

Paid under supplementary contracts and 
CEROE DU on wns reap eecessdcasss 365,019.12 
Com’ns and other Pay’ts to Agents........ 6,831,867.23 

Medical Examination and Agency Expenses 
GR snc cacacbhapccnedecdessacdue scene 2,657 ,836.44 
Home Office Salaries ....6..cccccccvcees 1,786,881.72 
Taxes, Licenses and Insurance Dept. Fees.. —_1,190,478.01 
Rent and Real Estate Taxes and Expenses. . 887,186.65 
ee ED bekgicceke se arcinneene 1,269,732.81 
Loss on Sale or Maturity of Assets........ 621,589.06 
Decrease by adjustment in Book Values.... —_1,704,666.22 
For Reserves to meet Policy Obligations.. 36,987,887.81 





RN TARTAN) ES Ne $126,266,574.64 







































